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Pittsburgh- Philadelphia 
Used Car Stocks Normal; 
Salability Reported Good 


Bank Situation at Present Clouds Picture, but Market CHEVROLET DEALERS 
Before Holiday Was Holding at 


Seasonal Rate 


The following story is the first of a series of reviews reporting the used 
car situation in various sections of the United States. Reports from other 
sections of the country will appear daily in Automotive Daily News. 
These reviews were based on conditions at the beginning of the present 
bank holiday, and it is reasonable to assume that the same conditions will 


obtain when the banks open. 


Pittsburgh, March 7.—Used car stocks are generally low 
and dealers are in good condition to take care of increased 
volume, which will come with seasonal spring increase in new 
car business, a cross-section of dealers in Allegheny county 
interviewed by Automotive Daily News showed. 


A majority of dealers reported ¢ 


that used cars they have turned over 
in the last few months have been in 
better mechanical condition and in 
more marketable condition than 
those taken in at this same time last 
year. Pennsylvania’s semi-annual 
compulsory inspection of safety ap- 
paratus is credited for this change, 
since service stations persuade car 
owners to have needed repairs and 
improvements made in addition to 
check on brakes, lights, horns, wind- 
shield wipers and steering apparatus 
demand by the state. 

Dealers in the upper and middle 
price brackets reported more favor- 
ably in regard to salability of used 
cars than those in the low-price 
field. It was pointed out that many 
owners did not intend to purchase 
new cars this season and conse- 
quently spent more money during 
the last year to keep their old car 
in shape. New cars were purchased 
through sudden decisions, often after 
the used car had been overhauled 
and reconditioned. 

The largest volume of used cars 
now being traded in are '30-31 and 
"32 models which are naturally in 
better condition than older models, 
J. F. Stack o fthe Dixon Motor Com- 
pany, stated. Salaried workers and 
others of reasonable income are in 
the majority among _ purchasers. 
Persons thrown out of work or 
otherwise seriously effected by de- 
pression are continuing to drive 
their old cars which are in bad con- 
dition, and consequently this type 
of vehicle is not reaching dealer's 
hands, he stated. 

Dealers interviewed were unani- 





(Continued on Page 5) 


MICHIGAN EASES 
LICENSE PAYMENTS 


Lansing, Mich., March 7.—Gover- 
nor William A. Comstock of Michi- 
gan has just signed a bill which will 
enable thousand of cars to be 
operated upon the highways of the 
state which otherwise would in all 
probability have been laid up for 
the balance of the year by their 
owners. 

The bill permits Secretary of State 
Frank D. Fitzgerald to issue plates 
for half a year upon payment of 


(Continued on Page 5) 


LANSING, MICH., SHOW 
DRAWS 10,000 VISITORS 


Lansing, Mich., March 7.—Approx- 
imately 10,000 persons viewed 100 
models exhibited by twenty auto- 
mobile manufacturers at the elev- 
enth annual automobile show which 





(Continued on Page 8) 





MANY BILLS PENDING 
IN JERSEY CONCERN 
CARS, , TRUCKS, BUSES 


Trenton, N. J., March,7.—A large 
number of bills affecting various 
phases of motor car operation and 
highway transportation and con- 
cerning passenger cars, trucks and 
buses have been introduced since the 
opening of the Legislature and with 
the exception of one, have still to 
be acted upon by the Senate or the 
Assembly. 

The first bill affecting motorists 
which passed both the House and 
the Senate and has been signed by 
the governor was Senate 31, which 
will permit New Jersey to collect 
from Pennsylvania motor vehicles 
and from those of any other state 
denying full reciprocity to this state 
a fee equal to that which they pay 
in their own state. 

The bill was designed to protect 
New Jersey commercial vehicle 
owners who are required to obtain 
registration for their vehicles in 
other states and who pay a higher 
fee than that exacted for similar 
registration in New Jersey. 

The inequality under the old con- 
ditions was due to the fact that 
Pennsylvania commercial fees are 
much higher than those paid in this 
state. The maximum registration 
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Industry Cheerful on Outlook 
In Spite of Financial Crisis 





IN N. Y. ZONE MEET 


New York, March 17.—Chevrolet 
dealers from all sections of the New 
York zone assem- 
bled here yester- 
day for the largest 
of eight 
gatherings in 
other regional ter- 
ritories. Bm ds 
Klingler, vice- 
president and 
sales manager, ad- 
dressed the gath- 
ering and telling 
the men some- 
thing about Chev- 





H. J. Klingler 
rolet’s plans for the immediate fu- 


ture. As with all companies, Chev- 
rolet’s plans have been somewhat 
altered by the bank holiday and a 
definite announcement will prob- 
ably be forthcoming shortly. 

At a luncheon which preceded the 
sales meeting, sixty-nine salesmen 
who had sold 100 or more cars in 
1932 were made members of the 
Chevrolet 100-Car Club. Each of 
these master salesmen was present- 
ed with $100 in gold. This was prob- 
ably the only gold given out to any 
considerable number of individuals 
in this section of the country yes- 
terday. 


YOUNGSTOWN STEEL 
OUTPUT UP 2% 


Youngstown, ) March 7.—Steel plant 
operations this week in the Youngs- 
town area were expected to advance 
to 18 per cent. of capacity, against 16 
per cent. last week, because of re- 
sumption of operations at a Carnegie 
Steel Company plant in the Mahon- 
ing Valley. 

A survey of mill schedules 
throughout the district shows that 21 
of 83 open hearth furnaces are melt- 
ing, against 18 last week, and 26 
during early February, while one of 
the four Bessemer plants will oper- 
ate again. 

Steel mill operators reported late 








(Contnued on Page 7) 


POLK SEES JANUARY CAR SALES 
EQUAL TO FIVE-YEAR AVERAGE 





Detroit, Mich., March 7. a iiiidiaiii indications that regis- 
trations of new passenger automobiles in the United States 


in January, 


when fully reported, will equal and perhaps 


exceed registrations in January, 1932, and probably equal the 
five-year average for the month were given today in the 
weekly report of motor car sales issued by R. L. Polk & Co. 


Reports released from forty-two ~ 
states showed total registrations of 
69,414 units, which was 9.16 per cent. 
below the 76,414 units registered in 
those states in January, 1932, but 
73.64 per cent. greater than the 39,- 
975 units registered in the same 
states in December, 1932. 

However, the total units reported 
registered were estimated to be from 
12 to 15 per cent. less than actual 
registrations in the forty-two states 
because of a lag in reports due to 
temporary partial interruption in 
the functioning of state registration 
machinery following widespread 
changes in state administrations the 


first of the year. As a result, it is 
believed that total registrations, 
when fully reported, will approxi- 
mate 90,000 units. Some of the back- 


log is expected to be reported in 
February and the remainder in 
March, 


Registrations of new motor trucks 
in forty-one states totaled 10,077, 
which was 20.23 per cent. less than 
the 12,628 units registered in those 
states in January, 1932, but 21.23 per 
cent. greater than the 8,312 units 
registered in the same states in De- 
cember, 1932. Total sales during the 
month, it was estimated, will ap- | 
proximate 11,700 units, 


OS  ——— ———---_sseten 


Saati 


Production Curtailed Pending Easing of Credit to 
Dealers; Release of Bank Accounts Expected 
To Start Spring Buying 





By CHRIS SINSABAUGH 


Detroit, March 7.—The 
immediate future despite the 


industry, cheerful about the 
dark clouds, is marking time 


this week, awaiting results of the Rooseveltian activities, 


similar Production is almost at a standstill, 


but no alarm is felt, 


because t this seem seems to be a natural result of the bank holidays, 
~~ General Motors units, it is under- 


DES MOINES SALES UP 
IN FEBRUARY; OTHER 
CENTERS SHOW LOSS 


Des Moines, Ia., March 7.—New 
car sales in Polk county, of which 
Des Moines is the county seat, con- 
tinued to increase over 1932 in 
February. According to figures com- 
piled by the Des Moines Chamber of 
Commerce, 159 passenger cars and 
twenty-five trucks were sold in 





February, compared with 156 pas- | 


senger cars and twenty-eight trucks 
in February, 1932. 

A cumulative record for 1933 indi- 
cates that total new car sales are 
forty-five units ahead of last year. 
In January this year 181 new cars 
and twenty-nine trucks were sold, 
while in January, 1932, 137 passen- 
ger units and twenty-eight trucks 
were sold. 

In the week ended March 4, dur- 
ing which the Des Moines Automo- 
bile Show was open, sales exceeded 
the same period in 1932 by three 
units. In addition sales were made 
from the automobile show floor for 
delivery outside of Polk county. 

Iowa industries reported a 3 per 
cent. rise in employment during 
February, A. L. Urick, Iowa commis- 
sioner of labor, has announced. 
Automobile dealers feel this increase 
has had a direct bearing on the in- 
crease in sales, 





Baltimore, March 17.—New car 
sales in Baltimore during the month 
of February recorded a 19 per cent. 
drop under the figures for February 
of last year. A direct reversal of the 
January trend, the latter month 
having shown a 21 per cent. increase 
over the January, 1932, figure. Truck 
sales also were off, although to a 
much smaller degree, the decrease 
having been held to about 10 per 
cent. 

Altogether, during February, 
new cars were sold in Baltimore, 


(Continued on Page 4) 


CHEVROLET FEBRUARY 
OUTPUT 45,077 UNITS 


Detroit, March 7.—Total produc- 
tion of Chevrolet cars and trucks in 
February was 45,077 units, a gain of 
7.3 per cent. over the 42,008 units 
built in February, 1932, W. S. Knud- 
sen, president and general man- 
ager, said. 

February output brings total new 
1933 models turned out to date to 
150,000 new cars and trucks, Mr. 
Knudsen said. Since the first of 
this year 15,200 more units had been 
built than in the first two months 
of 1932. 

Of February’s total, domestic deal- 
ers took 39,200 models for delivery 
to consumers, as compared with 36,- 
‘C00 in the like month of 1932, 


561 
as 


stood, are operating their assembly 
lines, but schedules have been cut 
materially awaiting developments, 
Plans have been made for an in- 
creased production in anticipation 
of spring buying, but the happenings 
over the week end changed policies. 
The big corporation, though, is in 
such shape that at the first rift 
in the clouds it will be ready to 
give the go-ahead signal. 

There are several companies in 
this area which stopped production 
altogether for the time being, argu- 
ing that it would be foolish to con- 
tinue building cars and shipping 
them out to dealers with no as- 
surance that the dealers would be 
able to take them off the trains at 
the other end. 

Before the big blow-up last Sat- 
urday the finance companies were 
able to help the dealers out and 
thus keep cars moving, but as con- 
ditions are now the finance com- 
panies are said to be in the same 
boat as the rest of the country as 
to money in the till and in con- 
sequence this method of keeping 
the product moving has been cut off, 
making it almost mandatory to re- 
duce production. 

All this, however, will be cleared 
up, it is thought, as soon as scrip 
comes into general circulation. Mak- 
ers are satisfied there is a demand 
for new cars and that the market 
would take an upturn if the money 
problem can be solved. 


U. S. COURT DECISION 
FAVORS RUSTLESS IRON 


Baltimore, Md., March 7.—A de- 
cision of far reaching importance to 
the automobile industry has been 
handed down by Judge William C, 
Coleman in the United States Dis- 
trict Court here in the case involy- 
ing the Rustless Iron Corporation of 
America, a Baltimore concern, the 
Union Carbide and Carbon Corpora- 
tion and the American Stainless 
Steel Corporation of Pittsburgh. The 
decision was in favor of the Balti- 
more concern, 

The suit was brought in 1929 by 
the Electro Metallurgical Company, 
a wholly owned subsidiary of the 
Union Carbide and American Stain- 
less Steel Corporation, which 
claimed infringement of the Cle- 
ment patent and the Hamilton and 
Evans process patent by the local 
company in manufacturing rustless 
iron. Judge Coleman held invalid 
the patents owned jointly by the 
two companies. 

Had the decision been otherwise, 
the Rustless Iron Corporation of 
America would have been forced to 
abandon the Wilde patent now be- 
ing used at the Baltimore plant 
under which the local company has 
been producing rustless iron 2x- 
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National Automotive Maintenance 





AUTOMOTIVE DAILY NEWS, WEDNESDAY, MARCH 8, 1933 


Exposition Planned by M. E. M. A. 


Plans developed by the trade show committee of the 
Motor and Equipment Manufacturers Association call for a 
National Automotive Maintenance Exposition, under M. E. 
M. A. sponsorship, to be held in the Merchandise Mart, Chi- 


cago, from October 23 to 28, 


inclusive. Herbert Buckman, 


manager of the Cleveland Automobile Manufacturers and 


Dealers Association, has been retained to manage the show. 
The M. E. M. A. plans to develop “SS ey 


@ comprehensive exposition of all 
products entering into the service 
and maintenance of motor vehicles 
which will be even broader in scope 
than the trade shows of the past. 
In addition to complete displays of 
parts, accessories, tools, equipment 
and supplies, special emphasis will 
be placed upon actual demonstration 


of the products under working con- 
ditions together with practical sug- 
gestions and assistance in merchan- 
dising all forms of maintenance 
work, 

Recognized wholesalers of auto- 
motive products will be invited to 
attend the exposition on October 23 
and 24 while the show will be open 
during the balance of the week to 
all customers whom the exhibiting 
manufacturers care to invite. _Mem- 
bers of the committee believe that 
the M. E. M. A. exposition can be 
made so broad and comprehensive 
that it will mean to the entire main- 
tenance branch of the industry what 
the present national automobile 
shows mean to the vehicle manufac- 
turers. 

Officials of the Motor and Equip- 
ment Wholesalers’ Association al- 
ready have assured the committee 
of their willingness to enlist the 
complete co-operation of the MEWA 
and its affiliated nineteen regional 
wholesalers’ associations. The expo- 
sition is expected to be especially 
attractive to wholesalers because it 
will enable them to make contacts 
with manufacturers of the complete 
range of automotive products. 

The time and place are consid- 





¢ 


ered especially advantageous. The 
show comes during the closing 
weeks of the Century of Progress @x- 
position in Chicago, so that automo- 
tive men will be in a position to 
attend this world important event 
at practically no cost. The Mer- 
chandise Mart, which was planned 
and constructed principally for ex- 


position purposes, is admirably 
equipped for an automotive mainte- 


nance exposition. The building con- 
tains every convenience for visitors 
and exhibitors and all activities can 
be consolidated on one floor of the 
mammoth structure. 

Mr. Buckman has earned an envi- 
able reputation as a show manager, 
particularly through his success for 
many years in planning and promot- 
ing the annual automobile shows in 
Cleveland. He is familiar with all 
branches of the maintenance indus- 
try and furthermore is experienced 
in managing trade exhibits. He took 
over the management of the first 
Joint MEMA-NSPA Trade Show in 
Cleveland in 1930 at a late date, 
after original plans for separate 
shows had been abandoned, and his 
success resulted in demands for 
continuation of a broad maintenance 
show in following years, particularly 
on the part of manufacturers. 

The annual convention sessions of 
the MEMA will be held in conjunc- 
tion with the exposition and the 
Hotel Sherman, directly across the 
river from the Merchandise Mart, 
has been selected as official head- 
quarters. 


MARCH 
TRUCK ISSUE 


* 


Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 


March 17. 


(Postponed date, account of late registration figures) 
ca 
Revised Fleet owners having 10 or more vehicles, 
schedule of | 27,000 names, will receive the truck issue 
Truck Issues | March 17. Machol list being used, with 


| 

{ 

| copies 
MARCH 17 | motive Daily 
APRIL 14 
MAY 12 | 
JUNE 16 | 
JULY 14 
AUG. 4 and | 
AUG. 26 
SEPT. 15 | 
OCT. 13 
NOV.10 | 
DEC. 15 | 


personally addressed. 


bus operators, 
and important factory officials, use that issue 
with a page at $350; half page at $175 or 
a quarter page at $87.50. 


Only Auto- 
News can provide such wide 


extra distribution at no additional cost to 
the advertiser. 


If you want to reach not only those owners 
but all exclusive truck dealers, 


important 
8,000 passenger car dealers 


Forms close 2 days preceding publication. 


Automotive Baily News 


H A. TARANTOUS, Bus Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No, Michigan Ave., Chicago, Ill. 











| FINANCIAL NEWS 


YOUNGSTOWN SHEET 

Youngstown, O., March 7. 
Youngstown Sheet and Tube Com- 
pany reports for 1932 net loss of 
$13,272,783, after taxes, interest, de- 
preciation, depletion and other 
charges. This compares with net 
loss of $7,040,899. 

The balance sheet, as of Decem- 
ber 31, showed cash and govern- 
ment securities held in the amount 
of $14,301,451, compared with $13,- 
543,192 in cash and securities at the 
end of 1931. 


LUDLUM STEEL 

New York, March 7. — Ludlum 
Steel and subsidiary report for 1932, 
as certified by independent audi- 
tors, net loss of $474,310 after depre- 
ciation, taxes and other charges, 
but before inventory adjustments 
amounting to $699,677, which were 
charged against capital surplus. This 
compares with net loss in 1931 of 
$99,144 before inventory adjustments 
of $319,213 charged to surplus. 


LEAD PRICES 
New York, March 7. — The St. 
Joseph Lead Company reports that 
fifty tons of pig lead were sold Sat- 
urday at the New York average. 


CRUDE OIL 

San Francisco, March 7. — Fore- 
casts made last week of a general 
price cut in California crude oil 
were borne out over the week end. 
Standard Oil Company of California, 
leader in the Pacific Coast area, an- 
nounced reductions in its postings 
from 6 to 37 cents a barrel, the aver- 
age reduction being about 25 cents. 


CAR LOADINGS 

Washington, March 7.—Loading 
of revenue freight for the week 
ended on February 25 totaled 459,- 
079 cars, according to reporis filed 
by the railroads with the American 
Railway Association and made pub- 
lic today. This was a decrease of 
55,311 cars under the preceding week 
this year, 76,419 cars below the cor- 
responding week in 1932 and 222,142 
cars under the same period two 
years ago. The decrease for the 
week was caused by the holiday in 
observance of Washington's Birth- 
day. 





STEEL INGOTS 


New York, March 17.—Production 
of steel ingots in the United States 
totaled 1,065,080 tons in February, 
compared with 1,006,297 tons in Jan- 
uary, although there were two fewer 
working days in the month, accord- 
ing to the report of the American 
Iron and Steel Institute. Produc- 
tion in February, 1932, when there | 
were twenty-five working days, com- 
pared with twenty-four this year. 
totaled 1,457,710 tons. 

February operations of the steel 
industry were at 20.39 per cent. of 
capacity, compared with 17.78 per 
cent. in January and 26.96 per cent. 
in January a year ago. The average 
daily output of steel ingots in Febru- 
ary was 44,378 tons, against 38,704 
tons in January and 58,308 tons in 
February, 1932. 


MARLIN-ROCK WELL 


New York, March 7.—The Marlin- 
Rockwell Corporation and_ sub- 
sidiaries for 1932 reports a net 
loss after taxes, depreciation and 
and subsidiaries for 1932 reports a 
other charges, $123,399, compared 
with $23,052 loss, after above charges 
and after $122,402 loss on sale of 
capital assets in 1931. Balance sheet 
as of December 31 shows current 
assets totaled $4,263,184 and current 
liabilities $117,985, compared with 
$4,743,663 and $241,880, respectively, 
at end of preceding year. Cash and 
certificates of deposit amount to 
$3,521,351, against $3,833,639 at close 
of 1931. 


BUCYRUS-ERIE 

New York, Mach 7.—The Bucyrus- 
Erie Company for 1932 reports 
a net loss after depreciation, taxes 
provision for contingencies and 
all other charges, $1,840,715, con- 
trasted with net profit of $823,977, 
equivalent after preferred divi- 
dend requirements, to 82 cents 
a share on 419,112 $5 par con- 
vertible preferable shares, in 1931. 


Balance sheet as of December 31 
shows total current assets of $9,386,- 
297 and total current Mabiities. bes 
$918,433. tous 44 
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Chris Sinsabaugh 


Detroit Editor 






largest department store in the United States, I ran 
across an entirely new method of selling automobiles. On 
the fourth floor, in the women’s gown section, was a swanky 
Oldsmobile convertible coupe, the color scheme of which was 
in perfect harmony with the hues of the dresses displayed. 
An unobtrusive salesman stood hard by to talk Oldsmobile 
in case you were interested. 

It was in this way that I discovered that R. M. W. Shaw, 
Olds sales manager, has adapted an idea used in other lines 
of business to the merchandising of motor cars. And it 
isn’t confined to Detroit, either—Shaw is trying the same 
thing in other department stores in key cities, made possible 
through the co-operation of Woman’s Home Companion, 
working with Shaw in the promotion of this unusual manner 
of selling automobiles. 

+ 7 * 

OUR OWN HARRY TARANTOUS, in his A. D. N. 
promotion, has been stressing how nationally advertised 
products sell better than the unbranded by pointing out how 
fast the public forgets when a manufacturer cuts out adver- 
tising. He sees eye to eye with the publishers of Woman’s 
Home Companion, who long have maintained a staff of 
experts to prove to department stores the superior saleability 
of nationally advertised products by installing exhibits in big 
stores of nationally advertised goods and proving they move 
faster than the “just as good—we make it ourselves.” 

a * * 

BUT THIS IS THE FIRST TIME an automobile has 
been tried out in this manner, and Shaw is being given credit 
for quick thinking in adopting it. Handled by Bob Wolfers 
of Woman’s Home Companion, big department stores have 
been interested in the proposition. Oldsmobile exhibits are 
being installed for a week, and at different points the stylists 
make the surroundings harmonize with the car. The Olds 
looks like part of the picture. Women are attracted, and it 
is said that in this manner many car prospects—declared to 
be even more promising than those enrolled at automobile 
shows—are secured and that already not a few sales have 
been made. a 

THAT STORY TOLD, the conductor now turns 
exchange editor, and, like Will Rogers, he tells you what he 
reads in the papers. For instance, there is the last issue of 
the Pierce-Arrow News, just dropped on the desk. It’s con- 
tribution is a box story passing along a tip to wideawake 
salesmen that might apply to any company’s order-chasers. 

It comes from Frank Strattan, who runs Pierce-Arrow’s 
Detroit branch. “A week ago,” Strattan writes, ‘we picked 
out five executives of the A. & P. stores, none of whom had 
a salary cut. Not one of them ever had been contacted. One 
was out of town; the other four were very cordial. All four 
were booked for demonstrations. One has already taken his 
and is enthusiastic about it.” 

. a + 

I ALSO READ in the papers, this time the Detroit Free 
Press, that in ’Swops,” a classified advertising department, 
there are several interesting propositions involving automo- 
biles. One advertiser has a studebaker car that he will trade 
for a banjo or guitar. “Bring instrument,” he says. Another 
has a ’28 Essex coach which he will barter for a shotgun, out- 
board motor, tent, gas stove or what have you? A third has 
a Model T Ford coupe and portable radio to exchange for a 
good tenor banjo. And there is another swopper who will 
exchange a pressing machine for a Ford Model A. 

ae a + 

AND I NOTE that the good people of Dearborn turned 
out 4,000 strong and paraded through the town, a prelimi- 
nary to the presentation of a testimonial signed by more than 
7,000 residents, expressing their appreciation of the work 
Mr. Ford has done in raising the living standards of work- 
ingmen. The chuckle I get out of it was in reading that an 
irreverent banner was inscribed the advice, “Bank With 


Hank.” 


BOB ROSS of the Detroit Times digs up the story of 
the discovery of an airplane wheel dropped by Pangborn and 
Herndon off the coast of Japan when they took eff on their 
flight across the Pacific. The wheel with its huge tire 


' (Contaned on Page 4) 
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ANDERING into Hudson’s reported to be the thitad= ~ 








let us get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 





A plan to dispose of new and used cars by being able to | } 
offer them to persons whose incomes had been reduced | 
aided the Cooper Chevrolet Company of Pennsauken, N. J.,! | 
to increase its volume during the past month. 

Being able to adopt a weekly fi-¢———_—_-__-___- 


nance plan for its customers and 
through intensive advertising, this 
concern has been able to consider- 
ably reduce its used car stocks with- 
out slashing prices. 

“This weekly plan,” Mr. Cooper 
says, “is not a new idea of financing, 
but is presented in a better manner 
and without risk to the dealer, and 
we are among the first in the East 
to have adopted the plan.” 

Heretofore small local companies 
have used the weekly payment plan 





AND CAN MEET YOUR INCOME. 
THIS SECTION 








disposal on any ear of your choice. 





on old used cars at a terrific rate, 
and one ofthe large national com- 
panies has tried it on cars older 
than three years. This plan, how- 
ever, met with very little success, 
due to the fact that the dealers had 
to indorse or guarantee such trans- 
actions. The customer received no 
insurance, and the dealer had to 
make his own collections. 

The National Bond & Investment 
Company was the first to offer 
a weekly payment plan on new and 
used cars without indorsement or 
guarantee of any kind from the 
dealer. Payments have been ar- 
ranged as low as $6.50 per week on 
new cars and $3.50 per week on used 
cars. Such a plan fits into the 
present economic conditions. In- 
dividuals have had their pay reduced 
to the extent of finding it necessary 
to place themselves on a weekly 
budget plan. 

National Bond conducted sales 
meetings at the dealers’ establish- 
ments and has created new life for 


‘most of the salesmen and the deal- 


’ 


ers. The reaction has exceeded 
their own enthusiastic expectations. 
The dealer who pushed this weekly 
plan with might and main receives 
spontaneous results, and it continues 
to gairi momentum, 

“We do not know, nor does the 
dealer or his salesmen, how many 
customers are lost because when it 
comes down to a payment plan the 
customer is told that his payments 
will run thirty-five dollars a month 
or perhaps fifty dollars a month a 
new car, and fifteen to twenty-five 
dollars per month on used cars,” 
says Mr. Cooper. 

“The salesman doesn’t realize that 
in the customer’s mind the thought 
of thirty-five or fifty dollars per 
month makes it hard for him to 
understand how he could afford to 
Pay such an amount. 

“This new plan has made it very 
simple and attractive by giving us a 
plan on new and used cars so that 
We can say ‘It will only cost you 
$6.50 per month (on a new car) or 
$3.50 per week (on a used car)’ and 
the purchaser will understand that 
language immediately. In most 


Retail Salesmen 





This department is devoted to the interests of the retail sales divi- || 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, | 


NEW FINANCING PLAN AIDS 
NEW AND USED CAR SALES 


Cooper Chevrolet-Helps the Wheels of Progress, 
By Announcing A NEW WEEKLY BUDCET PLAN 


For the purchase of a NEW OR USED CAR al 
NO INDORSERS OR PROPERTY OWNERS NEED SIGN. THE PLAN CARRIES A LOW RATE 


DON’T CONFUSE THIS PLAN WITH ANY OTHER AS WE ARE THE FIKST TO OFFER IT IN 


FOR EXAMPLE 
You Can Buy A New 1933 Chevrolet 


$199 Down Payment—Balance $6.73 Per Week 
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ls 
It wants you to pass on 


Your achievement or your mistake 





i ce | Joseph H. Thompson, president of 
cases he will find it more conveni- | Joseph H. Thompson, Inc., Ypsilanti, 
ent to pay $6.50 or $3.50 per week | Mich., Dodge and Plymouth dealer, 
instead of trying to accumulate | has been handling Dodge cars since 
funds over a period of thirty days, at | 1914. Mr. Thompson’s biography 
which time he will have to pay | @ppeared in Automotive Daily News 
either thirty dollars per month or | yesterday. 
perhaps fifteen dollars per month. | 

“May I stress the fact that on} 
used cars it is without a doubt a} 
great help to us and to the} 
customers, due to the fact that that | 
particular buyer is making very little 





} 


BOSTON, MASS. 


Indicative of the far-reaching in- 
terest created by Noyes-Buick’s an- 
nual exposition which just closed 
were the many individuals and 
groups who came from outside the 
state to secure data. The Rhode 
Island highway division sent three 
representatives, Massachusetts In- 
st, tute of Technology had a class of 









Also—A Good Reconditioned Used Car 1930 Chevrolet Coach 


$75 Down Payment—Balance $4.02 Per Week 
65 USED CARS 


Are offered at prices far below any we have ever kmown and remember the above plan is at your 


OPEN EVENINGS and SUNDAYS 


PARK AND COOPER AVENUES, PENNSAUKEN, N. J. 7=VEPMONS Sas 






money weekly or monthly and it is 
so much easier for that type of 
buyer to pay out $3.50 per week in- 
stead of trying to save his money 
and have to pay fifteen or twenty 
dollars thirty days later. 

“This weekly payment plan has 
opened up new avenues for the 
dealer and salesman. It is the first 
extreme change in the methods of 
financing automobile since’ the 
eighteen-month plan came out 
several years ago.” 


U. S. COURT DECISION 
FAVORS RUSTLESS IRON 


(Continued from Page 1) 


clusively with an output valued last 
year in excess of $1,000,000. 

Edgar Allan Poe, Jr., and J. Kemp 
Bartlett, Baltimore attorneys, rep- 
resented the Rustless Iron Corpora- 
tion in the suit in which Alexander 
L. Field, consulting metallurgist of 
the Rustless Iron Corporation, was 
one of the chief witnesses. 


SEATTLE SHOW SUCCESSFUL 
IN SPITE OF MORATORIUM 


Seattle, Wash., March 7.—The au- 
tomobile show, which was held here 
last week, now that final compila- 
tion of all the statistics relative to 
it is completed, proves’ to have been 
more successful than the dealers 
dared to hope. The bank moratori- 
um cut seriously into proceedings, 
but not as heavily as had been an- 
ticipated. 

Attendance was off about 30 per 
cent. from last year, the total num- 
ber of visitors having been 26,000, 
against 40,000 at the 1932 exhibition. 
More than forty cars were sold dur- 
ing the week and a number of the 
deals were on a cash basis. 

Dealers here believe that if the 
banking situation can be ironed out, 
sales will react quickly and will show 
a decided increase over those of 
1932. The stage seems set for better 
business, if only the banking troubles 
can be relieved. 


students, with their professor, visit 
the display; a Franklin Institute 
class, groups from Harvard, Yale 
and Dartmouth art and women’s 
clubs, school principals, Business 
Historical Society, George F. Baker 
Library. Also business executives 
from large corporations in New York 
and Philadelphia attended. From a 
business standpoint the Noyes’ 
twenty-ninth exposition will be 
recorded as a great success. All 
previous attendance records for New 
England in the automobile industry 
were broken, according to the con- 
sensus of opinion ameng those who 
manage, or are directly interested in 
industrial expositions. 

* oe * 


“Since February 22,” says Presi- 
dent Fred A. Ordway of the Hen- 
ley-Kimball Company, “there has 
been a decided upward trend in the 


purchase of used cars" 
” om * 


Irving L. Field, president of Field’s, 
Inc., wholesale and retail dealers in 
batteries, tires, radios, accessories 
and motor oils, 1030 Commonwealth 
Ave., recently returned from Akron 
with a contract as New England 
representative of Swinehart tires. 

* 


PHILADELPHIA 


R. W. (Abe) Howard, formerly 
associated with Packard Washington 
Motor Car Company, Washington, 
D. C., has succeeded H. H. Grothjan 
as salesmanager of the Wilkie-Buick 


Company. 
* * + 


Some of the “old timers” in the 
Philadelphia automotive trades who 
attended the formal opening of the 
Philadelphia Automobile Trade As- 
sociation’s new quarters in the 
Inquirer Building were: Louis Julien, 
who sold cars here twenty years ago, 
now of Washington, D. C.; George 
Simpson, formerly branch manager 
for a big tire company in the 
Quaker City, but now of Kansas 
City, and Samuel Blocksom, for- 
merly Stutz distributor in Phila- 
delphia, but who for the past few 
years has been concentrating on his 


hotel business in this city. 
oo > « 


CHICAGO 


Lloyd S, Johnson, vice-president 
and general manager of the Au- 
burn-Chicago Company, announces 
the appointment of Rebert L. Mars- 
ten as retail sales manager. Al- 
though Chicago born, Mr. Marsten 
has more recently been identified 
with Auburn sales activities in Oak- 


3 





This Is Your Pag 





‘A “SELLING RAMPAGE” THAT 
NETTED SEVEN PIERCE-ARROWS 


Pierce-Arrow is conducting one of its whirlwind sales 
campaigns, with Roy Faulkner egging the boys on to break 


records and bank moratoriums. 


Some notable records were 
S Y 


made in January, and February continued the good work. 


The final figures are not yet in 
for February, but even on partial 
returns some of the boys have made 
remarkable showings. Ashley Papin, 
one of the veterans of the St. Louis 
dealership has turned in a splendid 
effort for February, which may be 
better when the final figures are 
allin. The Pierce-Arrow News Let- 
ter tells the story as follows: 

Down in St. Louis, Ashley Papin, 
that veteran salesman who ranks 
with the very best, is on a selling 





rampage again. Although final 
February reports have not been re- 
ceived, it is known that he sold at 
least seven cars during the month 
and literally licked competition to a 
standstill in St. Louis. 

In compiling this enviable record, 








Dealer Activities 





land, Cal., where he caught the eye 
of his chief when Mr. Johnson was 
on the Coast for Auburn. Mr. 
Marsten began his automobile ca- 
reer in Chicago as a retail sales- 


man on Michigan Avenue. 
- . 


~ 
The latest report of the Federal 
Reserve Bank of Chicago, just re- 
leased, showing a sharp sales upturn 
throughout the Middle West, is being 


© eee — — —s 


Mr. Papin relied particularly upon 
the highest price bracket for his 
prospective customers, with the re- 
sult that four of his seven orders 
were for twelves. 

One of his biggest transactions 
was concluded with a Rolls-Royce 
owner who traded in this expensive 
foreign built car on a brand new 
LeBaron club sedan. The competi- 
tion that sale aroused can be easily 
imagined, but the owner’s high re- 
gard for Pierce-Arrow and the 
enterprising salesmanship of Mr. 
Papin just would not be denied. And 
to make the deal even more out- 
standing, the St. Louis salesman 
took the Rolls-Royce in at a price 
that permitted him to resell it im- 
mediately for cash. 

“Rilght, now,” says Mr. Papin, 
“we find the most activity in the 
higher priced market. However, 
this is entirely logical because peo- 
ple who are buying cars today are 
those of established wealth, They 
not only have the money to buy, 
but they have the courage as well. 
They realize their old cars have 
gone beyound their allotted years of 
usefulness and see the present low 
price era as a most opportune time 
to make replacement.” 

When questioned about the poten- 
tial market for eights, Mr. Papin 
expressed an opinion that this would 
develop later, when the customers 
of more restricted means regained 
sufficient confidence to part with 


hailed by leaders in the trade here 
as bearing out their experiecnes in 
as bearing out their experiences in 
the Chicago market during the past 
the sales gains for Chicago are run- 
ning ahead of the average of 35 per 
cent. for the seventh Federal Re- 
serve district during January as 
compared with December. For this 
zone the loss in January in used car 
sales was less than 1 per cent, as 
against the same month in 1932, 
while wholesale sales were 127.5 per 
cent. ahead of December and 19.2 
per cent, ahead of January, 1932,|company has made a lively business 
in the new car reslm. New car in-| out of changing trucks equipped 
ventories dropped 40 per cent. over} with solid tires over to pneumatic 

a year ago, a tires. 
In the past year more than 175 
PATERSON, N. J. trucks have been equipped with new 
Due to growth of business the Re-| wheels and tires. The company 
liable Motor Sales, located on West | maintains a supply of truck wheels 
Broadway, will open a new used car|for the purpose. Legislation in 
display on Market Street at corner | Michigan will soon make solid tires 
qxceenne obsolete and truckers are changing 

(Continued on Page 8) 


Our Leading Dealers and How 
They Gat That Wa 


A series of brief biographies of outstanding motor car 
and truck merchants. 


their money. 


CHANGING FROM SOLIDS 
AIDS TRUCK DEALER 


Grand Rapids, Mich., March 7.— 
One way of getting added business 
in the service department is illus- 
trated by the I. H. Gingrich & 
Sons, Inc., Federal truck distrib- 
utors for western Michigan. This 





H. LARMAN 
Manager Diamond 7, Ltd., Montreal 
Here is the brief record of the automotive career of a 
gentleman who got into the business in 1929—and what a 


year that was to launch a career! However, the fact that 
H. Larman, manager of the Diamond T of Montreal has 
managed to build up a mighty good looking business in the 
lean years since 1929, makes us wonder just what he would 
have done if he had gotten under way before the boom burst. 
Well, Mr. Larman and Diamond T¢ —— 
of Montreal took over distribution of ; E 
that truck line in the province of |which were repeat orders, since 
Quebec just about as the last wave | January 1, 1933. The company has 
of the prosperity era was breaking.|been particularly successful with 
In the three following years the | fleet owners. 
company has sold more than 400; mr. Larman attributes his success 
Diamond T’s in that territory and | and that of his company to their 
believe us, that is some selling. long experience in the truck busi- 
Mr. Larman reports that there! ness and to the service support al- 
have been very healthy signs of im- | ways given operators of Diamond 
provement in his territory since the | T’s in the territory. 
recent motor show in Montreal.| That matter of giving efficient 
Sales have increased about 40 per | service is one of the chief founda- 
cent. He has sold in the city of | tion stones in building up a motor 
Montreal 36 Diamond T's, 21 of truck dealership, 





- 















‘Aesmaen een 


“Of, By and For the Entire Automotive Industry” 
Published Every Day Except Sunday. Monday and Holidays, and Tuesday, When a 
Holiday Falls on Monday 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION 
350 Hudson St., New York, N. Y. 
©. J. Elder, President. H. A. Tarantous, Vice-President. Alexander Johnston, Secretary 
Entered as second-class matter, August 27, 1925, at the post office at 
New York, N. Y., under the Act of March 3, 1879 
New York, N. Y. Telephone CA nal 6-1000 
MEMBER A. B, C. 
Mail subscriptions to CIRCULATION DEPARTMENT, 1926 Broadway 
Telephone TR afalgar 7-4500 
One year $1200; two years, $20.00 for United States and Canada, 
also Mexico, Cuba and Panama 
One year, $15.00; two years, $26.00 


850 Hudson St., 


Subscription Rates: 


To Other Countries Single coples, 5 cents 





WEDNESDAY, MARCH 8, 1933 


ADVERTISING AND BUSINESS HEADQUARTERS 


Harry A. Tarantous, Business Manager. 350 Hudson St., New York, N. ¥. 
B. B. Crighton, Assistant to Business Manager 


George M. Slocum, Manager, Detroit Bureau, 427 Fisher Building, Detroit, Mich.; phone 
Trinity 2-3500. Willard R. Cotton, Western Manager, 333 North Michigan Ave., Chicago. 
Ill.; phone Andover 2400. Metz B. Hayes, New England Manager, Little Building. Boston, 
Mass. Blanchard, Nichols & Coleman, American National Bank Building, San Fran- 
cisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle, Wash. 
Address ALL Advertising and business correspondence to 350 Hudson St., New York city 


EDITORIAL DEPARTMENT 


350 Hudson St., New York, N. ¥. Telephone CA-nal 6-1000 
Alexander Johnston, Editor William C. Callahan, News Editor 


Statistical Department (registration and specifications), P. J. Robas, statistician. 
Engineering Department, Herbert Chase, engineering editor. Merchandising Depart- 
ment, Charles S. Zack, editor. Art Department, John Bauerfeld, director. 

Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich 
Telephone Trinity 2-8500. Contributing editor, John C. Wetmore. 


A New Deal 


AKING office at almost the exact moment when the 

United States of America reached the ultimate financial 
depth recorded jn its modern history, Franklin D, Roosevelt 
has already demonstrated his ability to grapple decisively 
with the difficult problems that have been thrust upon him. 

From the mists of confusion and lack of understanding 
that veil our present situation, one fact is standing forth; 
the country is already reacting to decisive leadership. Within 
the next few days the President and his able advisors will 
finish the definite plan upon which they are working for 
meeting the financial crisis. This will probably be pre- 
sented to the Congress of the United States on Thursday, 
the day it convenes in extraordinary session. 

From the promptness with which Mr. Roosevelt has 
acted in the crisis, we have every reason to believe that the 
plan which he will offer will provide a means of once more 
starting the wheels of business, with a definite banking 
assurance behind the activities of commerce and industry. 
The people of the United States will react to leadership of 
this kind and confidence, cruelly shaken during recent 
months, will be restored. 

Given a revised banking system, placed upon a sound 
business basis with various glaring evils permanently elimi- 
nated, with 120,000,000 people once more confident of the 
essential security of their financial structure, revival of 
business may come more quickly than we might be tempted 
to believe possible today. We believe that before the present 
week is out the foundation of business revival will have been 
firmly put in place. 

In the meantime, it is the duty of every American to 
go about his business with the greatest energy he can muster. 
Financia] safety, future progress, regained prosperity, can 
only come as the sum of earnest individual efforts by every 
worker and every employer. President Roosevelt and his 
aides can only indicate the course; it is the soldiers in the 
line, you and you and you and you, who must contribute 
the individual effort that in the aggregate spells rehabilita- 
tion for this country. 

We say in all earnestness to the automotive industry 
that the year 1933 can be made a better year than 1932 was. 
The banking difficulties will be adjusted to permit the normal 
flow of business. The banking holiday will come to an end 
and then the task goes to the sales departments of our 
manufacturers. It is perfectly possible to end 1933 with a 
larger total of motor vehicle sales. But to do so means honest 
and unending effort by every dealer and every salesman 
on the firing line. 

Franklin D. Roosevelt has assumed powers that never 
have been used before except under threat of war with a 
foreign nation. Let us follow his example and assume that 
we are in the midst of the greatest battle in our history; a 
fight to increase business and restore prosperity to our 
bedeviled people. Fight for sales; fight to imbue every 
prospect with the confidence that will make him spend his 
money because he feels certain that he is going to get more 
in salary or profits or however he usually gets his income. 

We would like to see every man in the automotive 
industry, from the president of the biggest manufacturing 
company down to the last rookie salesman, take a solemn 
pledge to make 1933 a better year by fighting for every sale 
and every possibility of a sale to the last ditch and the last 
argument. 

The President of the United States has set us all an 
example. Facing the most .difficult situation any President 
has faced since Abraham Lincoln took the oath of office, 
he has seized the situation by the throat. He has given us 
instant action; the man is fighting. Can we refuse to follow 
where he leads? 





—— 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
They are not necessarily ours. 
| or abusive to say on any phase of automotive activity, wholesale, retail 


DES MOINES SALES UP 
IN FEBRUARY; OTHER 


CENTERS SHOW LOSS 


(Continued from Page 1) 


compared to 697 in February of last 
The month started off with 
a bang as a result of the impetus 
given by the automobile show which 
closed in January and dealers for a 
while were hopeful that they would 
be able to come through the month 
However, in 
the last few days, sales went down 
ten days 
showing only 129 cars sold in Balti- 
more city, as compared with 213 in 
the final ten days of last February. 

New car sales in the counties of 
ap- 
parently reflecting a much more 
optimistic attitude on the part of the 
farming community in contrast with 
their city brothers who began the 
runs on the city banks which re- 
in the state-wide 
In the counties of Mary- 
land, 625 new cars were sold during 
the month as compared with 662 in 


year, 






















with another increase. 


considerably, the final 


Maryland were much firmer, 


sulted, finally, 


closing. 


February of 1932. 





Lincoln makes up about 80 per cent. 


pared to the same month a year ago. 


to four last month. 


Comparative figures for the two 
months cannot be taken as a fair 
criterion, however, so far as new car 
sales are concerned. The Nebraska 
legislature is in session and a muddle 
has developed over reduction of 
license fees, resulting in failure of 
new car owners to register their 


vehicles. Present indications are 


that this muddle will be cleared up 


early this month, with new license 


fee rates ranging from $3 on cars of 
2,700 poundé or less, $5 up to 3,600 
pounds and $8 for cars above that 


figure. Present rates are $8 and 


$12 


February’s somewhat misleading 


new car and truck registrations com- 
pare very unfavorably with January 
of this year, showing a more than 
50 per cent. decline. In January, 
1933, there were eighty-seven new 
passenger cars and sixteen trucks 
registered for a total of 103, or only 
six less than for the same month 
in 1932. Uncertainty among mot- 
orists caused by pending legislative 
action also may be credited for some 
falling off of registration in January. 

Chevrolet led in new sales last 
month, both as to passenger and 
commercial vehicles. It cornered 75 
per cent. of the truck sales and a 
third of the total passenger car 
sales, which amounted to approxi- 
mately a half of passenger car sales 
in its price class. 


Columbus, March 7.—Sales of new 
ears in Franklin county during 
February totaled 338, against 425 in 
January and 469 in February, 1932. 
Used car sales totaled 2,524, com- 
pared with 4,329 in February, a year 
ago. 





MARCH 


6-11—Manchester, N. H. Automobile show. 
8—New York. Annual regional meet- 
ing American Society for Testing 
Materials, Hotel New Yorker. 
&—New York. Society of Automotive 
Engineers. Metropolitan section 
meeting in conjunction with A. S. 
T. M. meeting, Hotel New Yorker. 
10-19—Geneva, Switzerland. Internationa) 
Automobile Show. 
20—Washington, D. C. American Chem- 
ical Society meeting. 
20-25—Union City, N. J. North Hudson 
Automobile Show, Columbia Park. 
27-April 1—Minneapolis. Automobile Trade 
Association, Northwest Automobile 
Show, Auditorium. 
27-April 1—New London, Conn, 
bile show, State Armory. 


APRIL 


12-27—Milan, Italy. International Auto- 
mobile and Nautical Show. 

21-21—Cleveland, 0. National Petroleum 
Association, meeting. 


MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
—" mid-year meeting, Mayo 
otel. 


Automo- 


JUNE 
16-13—Louisville, Ky. American Automo- 
bile Association, convention, 
18- mbaly 3—Bordeaux, France. Seventh Au- 


. . Lomobile, Nautical and Aeronautica) 


Show, 








































Lincoln, Neb., March 7.—New car 
and truck registrations in Lancaster 
county, Neb., of which the city of 


of the population, showed a sharp 
decline in February, 1933, as com- 


This falling off amounted to ap- 
proximately 60 per cent., with new 
car registrations last month totaling 
forty-two, compared to 115 a year 
ago, and new truck registrations 
dropping from fourteen a year ago 







opinions of our readers. 


or abusive, let us hear trom you 


show was made over the air 


was used, 

When the automobile dealers of 
St. Paul studied the situation and 
decided not to stage ashow this year 
for the first time in about seventeen 
years, it created a void in the busi- 
ness and entertainment schedule. 

To thus advertise to the entire 
Northwest that St. Paul lacked cour- 
age to face the situation was un- 
thinkable to L. E. Owens, publisher, 
and William F. Johns, general man- 
ager, of the St. Paul Dispatch and 
Pioneer Press, the Northwest's lead- 
ing newspapers. 

So a conference was arranged with 
the dealers at which Johns proposed 
that the show be underwritten and 
managed by the two newspapers and 
any profits be turned over to the 
St: Paul community chest. 

The idea was so unusual its very 
novelty carried weight and just 
three weeks before the show opened 
its doors in the huge new municipal 
auditorium, the agreement was rati- 
fied. 

Past promotions by the Dispatch 
and Pioneer Press which had 
brought high honors to the sponsors 
and huge crowds to the various 
spectacles were remembered and it 
was anticipated these past successes 
would be repeated. Among these 
promotions were spectacular Christ- 
mas celebrations with Santa Claus, 
reindeer, snow igloos, Eskimos and 
elaborate outdoor entertainment; 
selection of a garment model to 
enter a national contest; inaugura- 
tion of the first kite-flying contest; 
home motion picture with profes- 
sional instructors; home remodeling 
contest; home design contest cook- 
ing school; city-wide spelling bee 
and many others of like importance 
to the community. 

But with only three weeks to go 
it was evident that the workers 
would have to move at top speed if 
they were to whip into shape the 
many details ~yhich attend promo- 
tion of an auto show. 

Under the direction of Johns the 
work was farmed out to employees 
of the Dispatch and Pioneer Press 
and within twenty-four hours re- 
sults began to be reported back. 
As part of the entertainment pro- 
gram Paul Specht’s orchestra was 
hired and brought from New York 
city; Miss Virginia Cooper, mezzo 
soprano, was brought from Chicago, 
and Milton Rosen, city commissioner 
of finance, was induced to act as 


|| master of ceremonies. 


Each day was given special desig- 
nation. Saturday was opening day; 
Monday was society night; Tuesday 
was fashion show; Wednesday was 
Junior Association of Commerce 
night; Thursday was Service Clubs 
night; Friday, by popular request, 
the fashion show was repeated, 
students of the various colleges and 
high schools were guests of honor 
and Fifi Dorsay was a visitor; Sat- 
urday night was carnival. Then to 





if you have 


and we will tell the world. 





fee Newspapers Underwrite 


And Manage Auto Automobile Show 


The value of newspaper advertising and newspaper pub- 
licity as the sole media for successful promotion of a project 
has been demonstrated by the St. Paul Automobile Show, 
recently ended, according to the Publishers Service Magazine. 
Not one minute of radio time was used, no mention of the 


and only newspaper publicity 
& 
again satisfy demand, the show was 
retained ove> Sunday, intact, ex- 
cept for the orchestra and singers. 
An organ recital was played on the 
municipal pipe organ. 

A cold wave swept over the North- 
west on opening day and for five 
consecutive days and nights the 
mercury was unable to rise above 
10 degrees below zero. It tumbled 
as low as 26 degrees below. 

But despite thes: handicaps the 
total attendance broke all previous 
records and for the first time in St, 
Paul’s history an automobile show 
returned a profit. It was freely pre- 
dicted by dealers and those who at- 
tended the show that if weather 
conditions had been favorable the 
attendance would have been doubled. 

A special automobile show edition 
was published by the Sunday 
Pioneer Press, in which was carried 
over 32,000 lines of automobile and 
accessory advertising, which can be 
attributed directly to the automo- 
bile show. 

To put the show over required 
from time to time the services of 
fifty-three members of the Dispatch 
and Pioneer Press staff, of which 
forty persons were operating in 
some capacity at the Auditorium 
during the thirteen hours daily the 
show was open. Every department 
was represented except the mechan- 
ical and every person threw himself 
or herself into the work with such 
abandon as to completely whip all 
the details. es 

“Many things were demonstrated 
by the automobile show undertak- 
ing,” said Johns. “It proved con- 
clusively that the newspaper re- 
mains the foremost medium for 
selling to the public because we used 
no other form of telling the story. 
The autumobile dealers had a show 
at no cost to them as compared with 
a bill of more than $11,000 they had 
to foot in 1932, and the Sunday 
Pioneer Press had 32,000 lines of 
advertising it would not have had 
otherwise. The city gained through 
rental of its auditorium and the 
community chest gained because the 
profits went to charity. 

“Greatest of all, the show has 
demonstrated that newspaper lead- 
ership remains the most vital com- 
munity asset.” 


BRIGGS & STRATTON 
DECLARES DIVIDEND 
Milwaukee, Wis., March 17.—The 
regular quarterly dividends of 25 
cents a share has been declared on 
the stock of the Briggs & Stratton 
Company by directors. Disburse- 
ment will be made April 1 to stock 
of record March 20. Payment will 
entail distribution of $75,000, com- 
pared to slightly in excess of $30,000 
earned by the company in 1932. 
Briggs & Stratton Company, manu- 
facturers of automobile accessories, 
has continued to improve its finan- 
cial stability since 1929. 7 








SPARKS from JJETROIT 


| (Continued from Page 2) 





drifted across the ocean to within 200 miles of the coast 


of the state of Washington, 
months. 


a journey that. took sixteen 


Positive identification is made by William Wilson, 


air tire sales manager for Firestone, who declares that it 
undoubtedly is the one fitted to the Pangborn-Herndon ship. 
It is estimated that the wheel drifted 4,400 miles before it 
was picked up off Cape Flattery, February 10. 
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mous in stating that used car sales 
are moving slower than at this time 
last year. The only optimism ex- 
pressed was that Pittsburgh banks 
apparently are in good condition and 
that almost no sales will be delayed 
by bank holidays or limits on with- 
drawals. It was the general opinion 
that the used car problem has be- 
come slightly less acute for dealers 
during the last year since new car 
sales are about 35 per cent. off and 
therefore fewer used cars have been 
taken in. Most dealers also have 


been spending extra effort to cut‘ 


used car stocks in order to be ready 
for an upward turn in new car Sales 
that is eventually expected to come 
from the backlog of sales piled up 
since 1930. 

Used car sales managers in the 
Pittsburgh district stated that cash 
buyers are becoming scarcer. Due 
to difficulty in borrowing money 
from banks and from other sources 
many used car purchasers are forced 


agreed that financing companies are 
establishing more stringent rules. 
Following are reports from dealers, 
retail depaztments of distributors 
and used car sales managers; cover- 
ing the present situation: 

Jo G. Roberts, president of the 
Nash Philadelphia Company, says 
the company’s used car stock is 
lighter than it was the first week 
of February and that in the last 
ten days sales have shown improve- 
ment. There is a mixed demand for 
both large and small cars. The 
profit angle, he says, has not been 
much better of late than it was a 
month ago, prospects showing a 
tendency to balk at paying as much 
as a car is worth. 

Mr. Roberts notes a good demand, 
however, for 1932 demonstrators. 
Not a great many cash deals are 
forthcoming, but most payments are 
on the basis of one-third down. 

H. L. Peterson, president of the 
Marmon Philadelphia Company, 
merchandising Marmon and Nash, 


to use finance plans, E. E. Porrack,| reports the used car stock somewhat 


sales manager of the Mt. Lebanon 
Garage Company, stated. Buyers 
who have cash to be put into cars 
generally prefer to keep their money 
liquid in order to be able to take 
advantage of investment opportuni- 
ties if business conditions take an 
upturn, he stated. 

Recent truck wars between Penn- 
sylvania and neighboring states, 
brought on by troublesome legisla- 
tion, passed in 1932 by railroad in- 
trests, have resulted in a large num- 
ber of commercial cars being thrown 
back upon dealers through failure to 
keep up payments, W. W. Slagle, 
used car manager for Hetzler Motor 
Company, stated. When Pennsyl- 
vania began enforcement of its fif- 
teen-day law requiring out of state 
trucks to become licensed here, other 
states immediately reciprocated and 
played havoc with local trucks. Sev- 
eral truck dealers here have an un- 
precedented number of repossessed 
trucks on hand as a result of this 
difficulty. 

G. F. Franks of the Dormont 
Buick Company, reported that a 
considerable number of profitable 
used car sales have been made to 
customers who would have pur- 
chased new cars in normal times. 
This class of buyers are not willing 
to go into the low price field in order 
to buy a new car that is in tune with 
their present circumstances, so they 
are turning to choice used cars in 
the middle orice field. 

The used car situation has been 
aggravated in this district through 
trading in of cars that are almost 
junk as partial down payment for 
good used cars by customers in pre- 
carious financial conditions, fol- 
lowed by default and the necessity 
of repossessing, W. W. Slagle stated. 
He stated that his company is be- 
coming more strict about the finan- 
cial standing of this type of cus- 
tomer in order to avoid the trouble 
and loss involved in forced reposses- 
sions. 

High taxation on new cars has 
been a slight stimulus to the turn- 
over of used cars, one dealer re- 
ported. Prospects who have con- 
sidered purchase of a new car this 
season have balked at the Federal 
excise tax and Pennsylvania sales 
tax on new cars and turned to used 
cars, which escape both of these 
levies. 

J. G. McKibben of the Central 
Motors Company expressed pessim- 
ism over the number of unsalable 
used cars that have collected on 
many lots in the Pittsburgh district. 
Cut-throat competition for new car 
sales among dealers has resulted in 
tie-up of considerable capital in 
used cars that probably will never 
find buyers. 


Philadelphia, March 7.—The ma- 
jority of automobile dealers inter- 
viewed in a survey of used car con- 
ditions in this city, report that 
stocks are lower than they were a 
month ago, with the salability of the 
cars taken in exchange, good in most 
eases, but decidedly poor in a few 
instances. 

The general impression is that 
March should prove a good month 
for used cars. There ha been some 
forcing of used car movements by 
means of sales at greatly reduced 
prices, and more sales of this kind 
are now starting. 








It is generally ' 


lower now than at the correspond- 
ing time last month. Salability is 
not as good as it might be, since 










Vital B-K 
advantages ! 


—100% power operation of 


brakes 


—least added weight 

— fewest added parts 
—utmost simplicity 

—lowest first cost 
—practically no maintenance 


—instant remote control; all 
emergency features of train 


operation 


—most flexible; instantly 
adaptable to any combina- 
tion of vehicles; fit any brak- 


ing system 


—easily installed, at moderate 
cost, on any equipment 
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Pittsburg-Philadelphia 
Used Car Stocks Normal 


many persons bring in cars to trade 
that are practically in such condi- 
tion they will run no more. Mr. 
Peterson finds the demand is toward 
the lighter type of used car. Finance 
companies are holding to more 
stringent rules. Banking restrictions 
affected three deals for this house 
the past week, holding up checks 
presented for used cars. There are 
more cash deals now for new Cars, 
but not for used units. 

W. G. Brooks, retail manager for 
the Guy A. Willy Motor Company, 
Graham distributor, says within the 
last thirty days the used car stock 
has been lower by a few units. The 
house put on a used car sale. This 
served to produce better results than 
the previous thirty days. About 
$7,000 worth of used cars were sold 
in three weeks. Another used car 
sale has been started, announcing 
prices cut in half. Mr. Brooks ex- 
pressed belief that the used car mar- 
ket has reached its low level is now 
in a more stabilized condition. The 
house is not making many cash 
deals on used units and down pay- 
ments are normal. 

P. S. Thornton, vice-president, 
treasurer and passenger car sales 
manager of the Thornton-Fuller 
Automobile Company, Dodge and 
Plymouth cars, says the used car 
stock is now higher than it was at 
this period in February, and that 
salability is about the same as it was 
then. The selling is slower at pres- 





ent. There was a good movement 
of used cars a few days before the 
heavy snowstorm of last month. 
Prices are no better than they were 
in early February, and the profit 
angle has not changed much. 

C. A. Fisher, used car manager for 
the Foss-Hughes Company, Lincoln 
and Ford cars, finds the stock about 
the same as a month ago, but with 
selling conditions a little better, and 
the expectation that the present 
month will be a good one. About 30 
per cent. of present used car deals 
are for cash. Salability is as good 
as in early February, and the de- 
mand shows a trend for light cars. 

Vincent P. Hewitt, used car man- 
ager for the Chrysler Philadelphia 
Company, Chrysler and Plymouth 
cars, says that in the last few days 
there has been a demand for the 
lighter types of used cars. Deals 
are largely for cash, purchasers ap- 
parently having an injection to con- 
tracting debt. 

Philadelphia Auburn-Cord Com- 
pany, J. C. Patriarch, sales mana- 
ger—‘“Our stock of used cars has 
virtually been cleaned out. Little 
or no profit in their sale now and 
glad to break even. Salability OK. 
We have twelve men out getting 
prospects and arrange so that most 
used cars are sold about as quickly 
as they come in, Fifty-fifty on cash 
deals thus far. The 1928 and 1929 


(Continued on Page 6) 


demanded them. 


“controlled” Power Brakes. 


highway safety. 


to exchange specifications. 


401 Bendix Drive, South Bend, Indiana 


' (Subsidiary of Bendix Aviation Corporation) 








MICHIGAN EASES 
LICENSE PAYMENTS 


(Continued from Page 1) 
one-half the regular license fee. 
Both passenger and commercial car 
owners will benefit by this law 


which has been given immediate 
effect. 

Special stickers will be furnished 
applicants for half a years license 
which will be attached to the wind- 
shield of the car and when these 
are used in conjunction with the 
1932 license plates, automobiles so 
equipped may operate until August 
1 of this year, when the balance of 
the fee is paid, 1933 license plates 
will be issued. 

While this legislation was pend- 
ing a survey indicated that thous- 
ands of persons would be able to 
raise half the amount required tor 
their license plates, but declared the 
full amount beyond their powers to 
raise before the period of grace ex- 
tended by the state had expired. 
This period was originally March 1, 
but because of the new law has been 
extended whtil March 15 at which 
time the new stickers will be placed 
on sale. The continued operation of 
these cars will mean much to the 
state in gasoline tax revenue as well 
as to the gasoline and accessory 
dealers. 


yay 
as it joins the Public 
in endorsing 


B-K 


‘‘CONTROLLED” 


POWER BRAKES 


IGHT NOW and from now on, Power Brakes are part 
of the picture of the modern motor car. Everybody 
concerned — owner, driver, legislator and law enforcer — 


Bendix provided them, in their most practical, economi- 
cal, reliable and easily controlled form— Bendix B-K 


The industry has overwhelmingly endorsed these pioneer 
Power Brakes, such leaders as Auburn, Cadillac- LaSalle, 
Chrysler-Dodge, Duesenberg, Hudson, Lincoln, Marmon, 
Packard, and Studebaker; as well as practically every truck, 
trailer and bus manufacturer in America placing their seals 
of approval upon this newest great Bendix contribution to 


In a spirit of fullest helpful cooperation, B-K engineers 
invite every automobile and truck engineering department 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


CORRECTED 
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Auburn 8-101 | 3678 | 127 | Lye |} Dole | L | 8 |3 x4% | 2686 | 5.26 | 288 | 100@3400 | *Alum | 5 | Pur-F No} AC Str | Man | Chain Del-R 
Auburn 8-105 | 4043 | 127 | Lye | Dole | L | 8 | 3 x4% | 2686 | 5.26 | 288 | 100@3400 | *Alum | 5 | Pur-F No | AC Str | Auto | Chain Del-R 
Auburn 12-161 | 4465 | 133 | Lye | Dole | H | 12 | 3%x4% | 391.1 | 550 | 468 | 160@3400 | *Alum | 4 | Lyc Ste! AC Str | Man | Link Del-R 
Auburn 12-165 | 4955 | 133 | Lye | Dole | H | 12 | 3%x4% | 391.1 | 5.50 | 468 | 160@3400 | *Alum | 4 | Lyc Ste} AC Str ; Man | Link Del-R 
Austin ; $1120 | +7 | Own | No; L | 4 j2.2x3 | 45.6 | 5.10 | )|} 7.80 | 13@3400 | Alum | 2 | No No | No Til | —— | Gear Aut-L 
Buick 33-50 3705 | 119 | Own | Har j; O| 8 | 2}4x4% | 2304] 5.25 | 276 | 86@ }@3200 | iCI {| 5 | AC AC | AC Mar | Auto | Tex Del-R 
Buick- 33-60 ) 4115 | 127 | Own | Har j{ O | 8 | 3y5x4% | 2726! 5.25 | 300 | 97@3200 | tCI {| 5 |AC ac{ac Mar | Auto | Tex Del-R 
Buick 33-80 | 4505 130 | Own | Har | Oj 8 | 3%6x5 | 3448 | 4.80 | 35.1 | 113@3200 | fCI } 5 |AC AC| AC Mar | Auto | Tex Del-R 
Buick 33-90 4645 138 | Own Har | O | 8 | 3yfx5 | 344.8 | 4.80 | 35.1 | 113@3200 | ¢ | 5 |Ac AC] AC Mar | Auto | Tex Del-R 
Cadillac V-8—355 C ) 5019, 134-140 ; Own | No | L | 8 | 3%x4}¥ | 353.0 | 5.40 | 364 | 115@3000 | iCI | 3 |AC AC|AC Own; No | Morse Del-R 
Cadillac V-12—370 C 5395 134-140 Own | No | O | 12 | 3%x4 | 368.0{ 5.60 | 46.9 | 135@3400 | iCI {| 4 |Cuno AC AC’ DL-2|No_ | Morse Del-R 
Cadillac V-16—452 C | 5785 | 143-149 | Own : No | O/16 !3 x4 | 4520/ 5.70 | 57.5 | 165@3400 | CI | 5 | Cuno AC AC DL-2|No_ | Morse Deil-R 
Chevrolet Eagle | 2895 | 110 | Own | No | O| 6 | 3vex4 | 2068| 5.20| 263 | 65@2800 | CI | 3-jNo AC/| AC Car | Auto | Gear Del-R 
Chrysier Six ' 3113 | 1i?7| $Own | B&B | L | 6 | 34x44 | 2240) 535/253 | 8303400 | Alum | 4 | Pur AC! AC *Str | Auto | Morse Del-R 
Chrysier Royal 8 | 3473 | 120 | $Own | B&B | L | 8 | 3% 4M | 273.8 | 5.20 | 33.8 | 90@3400 | Alum | 5 | Pur- AC} AC *Str | Auto | Morse Del-R 
Chrysler Imperial 8 | +3864 | 126 | $Own ; Pines! L | 8 | 3%x4'% | 298.6} 6.20 33.8 | 108@3400 | Alum | 5 | Pur AC} AC *Str | Auto | Morse Del-R 
Chrysler Imp. Cust. Eight | —— | 146 | Own | Pines L | 8 | 3%x5 | 384.8 | 5.80 | 39.2 | 135@3200 | *Alum | 9 | Pur AC! AC *Str | Auto | Morse Del-R 
Continental Beacon ; 2160 | 101‘; Own | Dole | L | 4 | 3%x4 | 143.1 | 5.05 | 182 | 40@2700 | Cr [| 3 |No  AC| Hol Mar, No | Link Aut-L 
Continental Flyer | —— | 107 | Own ; Dole {| L | 6 |3 x4 | 1696; 5.21 216 | 65@3500 , CI | 4 | No AC| Hol Mar! No | Link Aut-L 
Continental Ace | me | 114 | Own | Dole | L | 6 Lane |} 214.7! 5.23 | 27.3 85 @ 3600 Alum | 4 | AC-F AC | AC Til | —— | Morse Aut-L 
De Soto Six | ——— | 1143; §$Own | B&B | L | 6 | 3%4x4% | 2178 | 535 | 253 | 79@3400 | Alum | 4 | Pur. AC| AC **B&B | Auto| Morse Del-R 
Dodge Six | 2620 | 111%| $Own | B&B | L | 6 | deeds ® | 201.3 | 5.50 | 23.4 | 75@3600 | *Alum | 4 | Pur ACj AC Str | Auto| Morse _—Del-R 
Dodge Eight ' 3500 | 122 |8Own | B&B i L ! 8 | 3%x4% | 282.1 | 6.20 | 33.8 | 100@3400 | Alum | 5 | Pur AC} AC *Str | Auto | Morse Del-R 
Essex Terraplane 6 | 2330 106 | Own Th-Sy; L | 6 | 243x434 | 193.0 | 5.80 | 20.7 | 70@3200 {| Alum {| 3 j No AC | Bur Car | Man | Tex Aut-L 
Essex Terraplane & 2640 113 | Own ! Th-Sy' L ! 8 | 2}%x4% | 243.9 | 5.80 | 27.6 | 94@3200 | Alum | 5 | No AC | Mon ‘Car! Man | Tex Aut-L 
Ford A Model 46 Z3SZ llz Own No L | 4 | 3%x4% | 2005 | 460 | 240 | 50@2800 | Alum | 3 | No Own | No Zen | No ! Var-G Aut-L 
Ford V-8 Model 40 2575 112 Own No L | 8 | 3yx3% | 221.0) 6.33 | 30.0 | 82@3900 | Alum! 3 | No Own | No DL: No | Var-G Own 
Franklin Series 16 4403 | 132, Own ;, O-S O | 6 | 3%x4% | 2740 | 5.12 | 294 | 100@3100 | *Alum | 7 | Pur. AC | AC Str | No | Chain Del-R 
Franklin Series 17 | 5640 | 144 | Own | O-S | O/ 12 | 3%x4 | 3980{ 5.12 | 50.7 | 150@3100 | *Alum | 7 | Pur AC| AC Str | No | Link Del-R 
Franklin Olympic Series 18. 3625 | 118 | Own | O-S ! O | 6 | 3%x43%4 | 274.0! 5.12 | 29.4 | 100@3100 | *Alum | 7 | Pur AC} AC Str | No | Chain Del-R 
Graham Standard Six 3265 | 113 Own | Dole L 6 | 3% me | 224.0 | 650 | 253 | 85@3400 | “Alum | 7 z AC | AC DL {| Man } Link Del-R 
Graham Stand.-Cust. Eight {i |; 119-123 | Own | Dole L | 8 | 3%x4 | 2454! 650] 312 | 95@3400 | *Alum | 5 | AC AC DL | Man | Link Del-R 
Hudson Super Six | 2980 | 113° | Own | Th-Sy| L | 6 rae | 193.0 | 6.20 | 20.7 | 73@3200 | Alum | 3 | No AC | AC Mar | Man | Tex Aut-L 
Hudson Eight | 3345 | 119-132 | Own | Th-Sy| L | 8 |3 x4% | 2541] 5.80 | 1308 | 1 101@3600 | Alum | 5 | No _ Ste! AC Mar | Auto! Morse Aut-L 
Hupmobile 321 | 3350 | 121 | Own | B&B | L 6 | 33%x4% | 228.1 | 5.75 | 27.3 | 90@3400 | ‘Alum | 4 | Han Ste| AC Car | Man | Chain Aut-L 
Hupmobile 322 | 3550 122 | Own | B&B | L 8 |3 x4% | 261.5 | 5.47 | 28.8 93@3600 Alum | 5 | Pur’ Ste | AC Str | Man | Morse Aut-L 
Hupmobile 326 | 3785 126 | Own | B&B | L | 8 | 3%x4% | 303.2 | 5.34 | 325 | 109@3500 Alum | 5 | Pur Ste} AC Str | Man | Morse Aut-L 
La Salle V-8—345 C | 4860 | 130-136 | Own | None | L | 8 | 3%x4t# | 353.0 | 5.40 | 364 | 115@3000 |fCI | 3 | AC  AC|AC  Own|No | Morse Del-R 
Lincoln V-12 5270 136 Own | — | L [12 |3 x4% | 381.7 | 550 | 432 | 125@3400 | Alum | 4 | No AC|AC  Str-2| No | Chain Aut-L 
Lincoln V-12 5790 145 | Own -- | L |} 12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum | 7 | No AC|AC_ Str-2| No | Chain Aut-L 
Marmon Sixteen i 5360 | 145 | Own | Pines | O | 16 | 3%x4 | 490.8 | 5.75 | 625 | 200@3400 | Alum | 5 | AC-F AC| AC Str | Man | Diam Del-R 
Nash Big Six (_— | 116 | Own B&B | “L 6 | 3%4x4% | 217.7| 5.30 | 253 75@3200 | Alum 7 | Yes Yes { Yes Str | Auto | Chain Aut-L 
Nash Standard Eight | 3200... | 116 | Own B&B | L | 8 |3 x4% | 2474] 5.10 | 288 80@3200 Alum | 9 | Yes Yes! Yes Str | Auto | Chain Aut-L 
Nash Special Eight | 3400 | 121 | Own | B&B | L | 8 |3 x4%_ | 2474] 5.10] 288 | 85@3200 | Alum | 9 | Yes Yes Yes Str | Man | Chain Aut-L 
Nash Adv. Twin Ignition 8 | 3870 | 128 | Own | B&B Oo 8 — 260.8 | 5.25 | 31.2 | 100@3400 | Alum 9 | Yes Yes Yes Str | Man | Chain *Aut-L 
Nash Am. Twin Ignition 8 | * | 133-1422 | Own | B&B | O]| 8 | 33%x4 322.0 | 5.25 | 36.4 | 125@3600 | Alum | 9 | Yes Yes Yes Str} Man | Chain ‘*Aut-L 
Oldsmobile Six ] 3110 | 115 Own ; Har | L | 6 r3uaxate | 221.4 | 5.30 | 273 | 80@3200 +CI | 4 |AC AC} AC “Str | Auto Chain Del-R 
Oldsmobile Eight 119 Own | Har | L | 8 |3 x4% | 2403| 550] 288 | 90@3350 #CI 5 |AC AC|AaAc *Str| Auto Chain Del-R 
Packard Eight | | 127%2-136 | Own | Pines | L | 8 | 3y%x5 | 320.0 | 6.00 | 325 | 120@3200 | *Alum | 9 | Yes Yes| AC ‘*Str-2| Auto Morse NE 
Packard Super Eight ‘asd 135-142 | Own | Pines | L | 8 | 349x5 rod 6.00 | 39.2 | 145@3200 | *Alum | 9 | Yes Yes! AC ‘*Str-2 | Auto Morse NE 
Packard Twelve {| *** | 142-147 | Own | Pines | L | 12 | 3ygx4 445.5 | -6.00 | 56.7 | 160@3200 | *Alum | 4 | Yes Yes| AC *Str-2 | No | Chain NE 
Pierce-Arrow 826 4660 136-139 Own Pines | L | 8 | 3%4x4% | 366.0 | 5.50 | 39.2 ( 135@3400 |} *Alum | 9 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1226 4892 136-139 | Own | Pines | L | 12 | 3%x4 | 429.0 | 6.10 | 54.6 | 1607,3400 | *Alum | 7 | Pur-F Ste Str | Auto | Chain Del-R 
Pierce-Arrow 1242-7 | ——_| 137-142-7 | Own j Pines | L | 12 | 3%x4 | 462.0| 6.00 | 588 | 175@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Plymouth Six {| 2553 | 107. |8Own | — i LD | 6 | 3%x4%/|1 189.8 | 5.50 50 | 2 234 | 70@3600 . Alum | 4 | Yes Yes| Yes *B&B | Auto| Morse Del-R 
Pontiac Straight Eight 2935 115 | Own Own | L | 8 | 3%x3% | 2234 | 5.70 | 326 | 75@3600 | 7CI | 5 |No AC| AC Car | Auto | Morse Del-R 
Reo Flying Cloud 354C | 11743; Own Dole | L {| 6 | 3%x5 | 268.0 | 5.30 | 27.3 | 85@3200 | Alum | 7 | Pur AC| — *Str | Auto | Morse Del-R 
Reo Royale | 4725 | 131 | Own | Dole | L | 8 | 3%x5 | 358.0 | 5.30 | 364 | 125@3300 | Alum | 9 | Han AC | — *Sch | Man | Morse Del-R 
Rockne Six Model 10 2675 | 110 | Own | Dole | L | 6 | 3%x4% | 189.8 | 5.50 | 234 | 70@3200 | CI [4 |No AC| No Str | Man | Morse Aut-L 
Studebaker 6-56 3310 | 117 Own | B&B | L | 6 | 3%4x4% | 230.0 {| 5.50 | 25.4 85@3200 | 7CI | 4 |No- Ste| AC *Str | Auto | Cel Del-R 
Studebaker Com, 8-73 3385 | 117 Own B&B | L | 8 | 3y5x4 236.0 | 5.50 | 30.0 | 100@3800 |‘ CI | 9 | Pur Ste | UN ‘Str | Auto| Cel Del-R 
Studebaker President 8-82 | 3640 | 125 Own B&B | L | 8 | 346x4% | 250.0 | 5.50 | 30,0. | 110@3600 | ‘Alum | 9 | Pur AC|UN ‘Str | Auto| Cel Del-R 
Studeb'r Pres. Spdw. 8-92 4380 135 | Own | B&B | L | 8 | 3%x4% | 337.0 | 5.50 | 39.2 | 132@3400 | *Alum | 9 | Han AC{|UN ‘Str | Auto| Cel Del-R 
Stutz LAA | 4383 | 1274, Own Pines O | 6 | 3%x4% | 2415 | 5.50 | 273 | 85@3150 | “Alum | 7 | Un AC| Pur Zen | Man | Link Del-R 
Stutz SV-16 | 4885 | 1344-145 | Own | Pines | O | 8 | 336x4%% | 322.0 | 5.50 | 364 | 113@3300 | *Alum | 9 | AM AC} Pur Zen | Man | Link Dei-R 
Stutz DV-32 | *5281 1344-145 | Own | Pines | O | 8 | 3%x4% | 322.0| 5.00 | 36.4 | 156@3900 | *Alum | 9 | AC _ Ste | Pur Str | Auto | Link Del-R 
Willys 77 i — | — |§8Own | None | L | 4 | 3%x4% | 1342) 513/156 | 48@3200 ; Cr| 3 |—F AC! AC Man | Chain Aut-L 
Willys 99 i — — |sOwn | Var | L | 6 | 3y%x4% | 2133 | 5.00 | 263 | 80@3400 | CI | 41-—F ac|ac Til | Man | Link Aut-L 





MANY BILLS PENDING 
IN JERSEY CONCERN 
CARS, TRUCKS, BUSES 


(Continued from Page 1) 

fee in Pennsylvania is $225 while in 
this state it is only $99. 

A brief resume of other pending 
legislation follows: 

Senate 6 repeals the act compelling 
the use of illuminated signal de- 
vices, because this legislation was 


| 


at any time that state prohibits the 
free operation therein of a class or 


| part of any class of motor vehicles 


belonging to the residents of this 
state. It is unfair to permit another 
state to single out a certain class of 


| New Jersey vehicles and to compel 
| the payment of registration fees or 
| special taxes in the hope that from 
| this source a greater amount of 


revenue will be derived. This bill 


| passed the Senate and is now in the 


Miscellaneous Business Committee 
of the Assembly. 

Assembly 42 provides that a com- 
mercial vehicle operates in New Jer- 





held to be discriminatory and re- 
stores the former provision of the 
traffic act which requires that signal 
shall be given either by means of 
the hand or arm or by an approved 
Signal device. The bill has been 
passed by the Senate and is await- 
ing action in the Assembly. 

Assembly 49 requires the use of 
approved signal devices on commer- 
cial vehicles that are so constructed 
that a hand signal will be insuffi- 
cient. Bill in committee. 


Senate 50 is to clarify the reci- | 


procity provisions of the motor ve- 
hicle act and confers upon the com- 
missioner the power to suspend the 
free operating privilege of all, a 
class or part of any class of motor 
‘vehicles registered in another state 


sey under registration issued by an- 
other state shall not carry a greater 
load than that allowed by the regis- 
tration certificate. 

Assembly 43 requires judgments in 
trials under the motor vehicle act 
to be rendered within thirty days 
from the date of the trial. The act 
will prevent reserving decisions for 
undue length of time. It is now in 
committee. 

Assembly 47 allows fees to magis- 
trates in trials under the traffic act 


| whether or not conviction is ob- 





tained. 

Assembly 92 provides for a reduc- 
tion from $5,000 to $2,500 in the 
amount of the insurance required of 
taxicab owners. Bill had second 
reading in Assembly. 

Assembly 94 requires that taxicabs 


be regulated by Public Utilities Com- 
mission. Still in committee. 


Senate 34 provides for a referen- 


Pittsburgh-Philadelphia 





dum on the question of cancelling 
the $7,000,000 water supply bonds 
issue to be paid out of motor vehicle 
funds. In committee. 

Senate 132 provides that motor ve- 
hicle agents be paid fees through 
the state treasury instead of through 
the Motor Vehicle Department. Bill 
in committee. 

Assembly 111 increases the annual 
share of the gasoline tax given to 
communities from $5,000,000 to $6,- 
500,000. Bill has second reading. 

Assembly 114 prohibits parking of 
vehicles within twenty-five feet of 
intersecting highway. In committee. 

Assembly 135 provides for the re- 
tirement of $70,000,000 state high- 
way bonds from motor vehicle funds 
instead of from the one mill tax. In 
committee. 

Assembly 155 forbids vehicles to 
travel on shoulders of roads when 
passing other vehicles on the right. 
In committee. 

Assembly 156 permits registration 
of motor vehicles from July 1 at 
one-half the fee. In committee. 

Assembly 159 provides a new excise 
tax on trucks and buses. In com- 
mittee. 

Senate 152 reduces the overall 
length of automobile trailers, except 
those carrying poles, from eighty- 
five to forty-five feet, 


Used Car Stocks Normal 





(Continued from Page 5) 


used cars must be sold at a price to 
move satisfactorily. Nineteen-thirty, 
1931 and 1932 cars will be those cars 


that will move this year.” 

Johnston Pierce-Arrow, Inc., H. 
Bradley Eastman, used car mana- 
ger.—‘“Not selling as well as in Feb- 
ruary. Cars brought in here are in 
excellent condition. Profit angle 
five times worse than a month ago. 
Stocks a little heavier. Demand is 
for the cheap used car, from $75 to 
$150. Rarely all-cash deals—finance 
companies have tightened up. Most 
of them demand 40 per cent., twelve 
months, but will handle one-third 
down and fifteen months, if gilt- 


edged. Down payments of $10 to 
$25 almost all secured by real 
estate.” 


Wilkie Buick Company, Buick and 
Plymouth cars, Marcus Steele, used 
car manager.—‘Used car _ stock 
heavier. Have thirty-five units on 
hand and $5,000 more in cash in 
them than month ago. Good sell- 
ing till last week in February, then 
dropped off. Salability good in last 





five or six months. Cash deals 
about three out of ten. Down pay- 
ments one-third to 40 per cent.” 

Townsend Motor Company, Frank- 
lin distributors, James Ganley, used 
car manager.—‘Our used car stock 
is smaller than it was in February. 
Have only eleven on hand, as against 
twenty-four this time last month. 
Salability good; cars been moving, 
but very quiet this week, same as 
first week in February.” 

Ralph W. Cook, Inc., Hupmobile, 
Cc. W. Fisher, general sales mana- 
ger—“Our stock in used cars is a 
little heavier than in February. 
Picked up in last ten or fifteen days 
on sales, so it is better than at any 
time in the last sixty days or in 
previous sixty days. No real action 
aside from forcing sale of cars. 
We've been cutting prices. More 
cash deals than we ever had. Not 
a healthy condition. In cases of 
those who make down payment it is 
difficult to get the normal amount. 
Slowed up in new cars since Type 
ary 15,” 
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SPECIFICATION CHANGES ARE MADE 
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Auburn 8-101 | *Del-R No | DG | LGS | U {| Col % | 4.70 | Sp | Mid Mech | — _ | Ross|S 56% Own | Bijur | 17x5.50 
Auburn 8-105 *Del- No | DG | LGS | U | Col % | 340 | Sp | Ben Hyd | — | Ross |S 56% | Own | Bijur | 17x6.00 
Auburn 12-161 *Del-R No | DG | LGS | M | Col % | 408 | Sp | Ben Hyd | — | Ross}S 56% ; Own | Bijur | 17x6.00 
Auburn 12-165 | *Del-R No | DG | LGS | M | Col % | 304 | Sp |} Ben Hyd | B-K | Ross|S 56% | Own | Bijur | 17x6.50 
Austin | *Aut-L No | Own | None| S | Sal 1% | 525 | Sp, Own Mech | — | Own |Cant 22% |—— | Al-Z | 18x3.78 
Buick 33-50 Del-R — Own Ben ; Own | None| O | Own % | 470 | Sp | Own Mech | — | Sag |S 56 | Own j Al-Z | 17x6.00 
Buick 33-60 Del-R - Own Ben | Own | None| O Own % | 460 | Sp | Own Mech | — | Sag |8 55% ; Own | Al-Z = | 17x6.90 
Buick 33-80 Del-R — | Own Ben | Own | None| O Own % | 427 | Sp | Own Mech | — |Sag |S 58%; Own | Al-Z , 17x7.00 
Buick 33-90 Del-R — | Own Ben |} Own | None| O | Own % | 436 | Sp | Own Mech | — |Sag |S 58% | Own | Al-Z | 17x7.00 
Cadillac V-8—355 C | Del-R No | Own 7Ben | Own | None; S |{ Own % | 460 | Sp | Own Mech B-K | Sag |S 58 | Own j Alem | 17x7.00 
Cadillac V-12—370 C Del-R — | Own tTBen | Own | None| S | Own % | 480 | Sp | Own Mech B-K | Sag |S 58 | Own Alem 17x7.50 
Cadillac V-16—452 C Del-R — | Own ?Ben | Own | None| S | Own % | 464 | Sp | Own Mech B-K | Sag |S 60 | Own Alem 17x7.50 
Chevrolet Eagle | Del-R D-St | Own No | Own | LGS | O | Own % | 411 | Sp | Own Mech | — | Sag |S 54 | Tryon| Alem | 18x5.28 
Chrysler Six | Del-R — | Borg tBen | Own | NP | U | Own 4% | 438 | Sp | Lock ‘yd | —  Gem|[S 53% | Sil-U | Al-Z | 17x5.50 
Chrysler Royal 8 | Del-R — | Borg Ben Own | NP | U Own % | 430 | Sp Lock Hyd | — Gem |S 53% | Sil-U | Al-Z | 17x6.00 
Chrysler Imperial 8 | Del-R — | Borg Ben | Own | NP | U | Own % | 430 | Sp [{ Lock Hyd | B-K Gem]|S 54% | — Al-Z 17x6.5@ 
Chrysler Imp. Cust. Eight Del-R — | Borg Ben | Own | NP U | Own % | 410 | Sp | Lock Hyd | B-K | Gem]/S 57% 1—— | AI-Z~= | 17x7.50 
Continental Beacon Aut-L — | Rock No | WG | — | 8 j; NP % | 433 | Sp | Mid Mech | — | Sag |Cant-2 27;%| Sil-U | Al-Z = | 17x5.25 
Continental Flyer Aut-L a | Rock No | WG | — | S | NP *% | 433 | Sp | Mid Mech | — | Sag |Cant-2 27:%; Sil-U | Al-Z 17x5.25 
Continental Ace Aut-L a Borg Yes | WG | WG | 8S | NP *% | 430 | Sp | Mid Mech | — _ | Ross!|S 55% | —— Al-Z 17x5.50 
De Sote Six | Del-R — | Borg ‘Ben | Own | NP | U | Own % | 438 | Sp | Lock Hyd | — |— 1S 53% | Sil-U | Al-Z | 17x5.50 
Dodge Six Del-R — Borg  iBen | Own | NP | s Own 4 | 438 Sp | Lock Hyd | {/— fs 53% ' Sil-U Al-Z | 16x6.00 
Dodge Eight Del-R — Borg Ben | Own | NP s Own '% 4.30 Sp Lock Hyd | — Gem |s 55 =| Sil-U Al-Z | 17x6.50 
Essex Terraplane 6 *Aut-L - Own Ben | Own | — | S | Own % | 459 | Sp | Ben Mech — |Gem|S 48 | Tryon| Alem | 16x6.00 
Essex Terraplane 8 *Aut-L -- Own Ben | Own | — |S | Own % | 459 | Sp | Ben Mech — |Gem/S 48 |—— | Al-Z | 16x6.00 
Ford A Model 46 *Aut-L oe Long No | Own | — | O | Own % | 411 | Sp | Own Mech — | Gem |S-Tr 46 | Own | Al-Z_ | 17x5.50 
Ford V-8 Model 40 *Aut-L _ Long No | Own | — |] O | Own % | 411 / Sp | Own Mech — |Gem/|S-Tr 46 | Own | Al-Z |} 17x5.50 
Franklin Series 16 | Del-R B-S | Br-L No | WG | WG | 8 | Own % 4.73 | Sp | Lock Hyd | — | Gem | F _— - Al-Z | 19x6.50 
Franklin Series 17 Del-R — | Long No | WG | WG | S *; Own % 445 | Sp Lock Hyd | — | Ross|S 60 | ot Al-Z | 17x7.50 
Franklin Olympic Series 18} Del-R B-S | Long No | WG | WG |} S | Own % 430 | Sp Lock Hyd — | Ross|S 55 | Tryon} Al-Z 17x6.00 
Graham Standard Six | Del-R —_— | Long — | WG | WG | S | Sal % | 427 | Sp | Lock Hyd | — | Ross|5 54 | ERS Al-Z 17x5.50 
Graham Stand.-Cust. Eight! Del-R _ Long — | WG | WG s | Sal % | 427 | Sp Lock Hyd | —— | Ross|S 54 'ERS Al-Z 17x6.00 
Hudson Super Six | *Aut-L B-S | Own TBen | Own | WG | 8 Own % 4.64 | Sp | Ben Mech | — | Gem|S 54% | Own | Alem | 18x5.25 
Hudson Eight | Aut-L B-S Own Ben | Own | WG | 8 Own % 464 | Sp | Ben Mech | B-K | Gem |S 54% | Own | Alem | 17x6.00 
Hupmobile 321 *Aut-L — Borg No | WG | WG | 8 | Sal % | 473 | Hy | Mid Mech | oe | Ross | S 56 | Sil-U | Al-Z | 17x6.00 
Hupmobile 322 *Aut-L — Borg No | WG WG | U {| Own % | 436 | Hy | Mid Mech — | Gem/|S 57% | Rub | AIl-Z 17x6.00 
Hupmobile 326 *Aut-L —_ Long No | DG DG | U | Own % | 436 | Hy | Mid Mech | —— | Gem/|8 57% | Rub | Al-Z 17x6.50 
La Salle V-8—345 C | Del-R No | Own ‘Ben | Own | No | S | Own &%& | 460 | Sp | Own Mech | B-K | Sag |S 58 | Own | Alem | 17x7.00 
Lincoln V-12 | Aut-L No | Long No | Own | — | 8 | Tim F | 458 | Sp | Ben Mech | B-K Gem/|S5 58 | Own | Alem | 18x7.00 
Lincoln V-12 | Aut-L No | Long No | Own ; Own]| S | Tim F | 458 | Sp | Ben Mech: | B-K : Gem | 8 62 | Own | Alem ! 18x7.50 
Marmon Sixteen | Del-R — | Russ No | Mun | No | S | Sal ‘2 | 3.78 | Sp | Ben Mech | B-K | Ross | S$ 5944 | ** | Al-Z | 18x7.00 
Nash Big Six *Aut-L B-S | Borg No | Own |iDG | O | Own % | 470 | Sp | Mid Mech | —— | Ross|S 54 | Si-U | Alem | 17x5.50 
Nash Standard Eight *Aut-L B-S | Borg No | Own | DG | O | Own % | 444 ; Sp | Mid Mech | —— | Ross| 58 54 | Yes Alem 17x5.50 
Nash Special Eight *Aut-L B-S | Borg No | Own | DG | O | Own 4 | 444 | Sp | Mid Mech | —— | Ross|S 54 Rub Alem | 18x6.50 
Nash Adv. Twin Ignition 8 | *Aut-L B-S | Borg No | Own | DG | O | Own % | 471 | Wo! Ben Mech | — | Gem|S 55% | Own | Bijur | 17x6.50 
Nash Am. Twin Ignition 8 | *Aut-L B-S | Borg No | Own | DG | Q | Own % | 450 | Wo! Ben Mech | —— | Gem/|5S 5745 | Own | Bijur | 18x7.00 
Oldsmobile Six Del-R No | Borg Ben | Own | None; S | Own % | 456 | Sp ; Ben Mech | —— | Sag |S 24 =| Sil-U | Al-Z = | 17x5.50 
Oldsmobile Eight Del-R — | Borg Ben | Own | None| S | Own % | 456 | Sp | Ben Mech {| —— | Sag |S _54%1|Sil-U | Al-Z _17x6.00 
Packard Eight *Dyn B-S | Long Ben | Own | None| S | Own % | 436 | Hy | Ben Mech | B-K | Own |S 56 | Own | Bijur | 17x7.00 
Packard Super Eight | *Dyn B-S | Long *Ben | Own | None{| S | Own % | 469 | Hy | Ben Mech B-K ; Own |S 6014 | Own Bijur | 17x7.00 
Packard Twelve j *Dyn B-S | Long ‘Ben | Own | None/| S_ | Own % | 469 | Hy | Ben Mech | B-K | Gem }s 6012 | Own Bijur | 17x7.50 
Pierce-Arrow 836 *Del-R B-S | Long No | Own | WG U | Own F | 429 | Woj| SW Mech | SWM| Ross | S 60 , Fafnir| Myers | 17x7.00 
Pierce-Arrow 1236 *Del-R B-S | Long No | Own | WG U | Own F | 4.43 Wo; SW Mech | SWM! Ross |S 60 | Fafnir Myers | 17x7.00 
Pierce-Arrow 1242-7 | *Del-R  B-S | Long No | Own | WG |! S_| Own ¥% | 458 | Hy | SW Mech | SWM| Ross|S 61 _! Fafnir| Myers | 17x7.50 
Plymouth Six | Del-R — | Borg 7Ben | Own | NP | — | Own '2 | 438 | Sp | Lock Hyd | ——{— /|s 53 | Sil-U {| Al-Z | 17x5.25 
Pontiac Straight Eight | *Del-R D-St | Own No | Own | None| O | Own % | 444 | Sp | Own Mech | —— | Sag |S 24 ti | Al-Z | 17x5.50 
Reo Flying Cloud | *Del-R — | Own No | Own | Own | U | Own % | 430 | Sp | Lock Hyd | —— |Ress|S 55% | Sil-U, Al-Z , 17x6.00 
Reo Royale *Del-R — | Long No {| Own Own | O Own % | 442 | Sp | Lock Hyd a —— _|Ross'S 57% | Own | Al-Z | 18x6.50 
Rookne Six Model 10 | *Aut-L B-S | Borg No | WG | WG | M | Sal % | 455 | Sp | Ben Mech | None Ross|S 54 | Tryon) Al-Z | 17x5.25 
Studebaker 6-56 *Del-R B-S | Long No | Own | Own | M | Own % | 436 | Sp | Ben Mech — | Ross|S 54 | Fafnir; Al-Z | 17x5.50 
Studebaker Com. 8-73 *Del-R B-S | Long No | Own | Own | M | Own % | 436 | Sp ; Ben Mech | B-K ' Ross |S 54 | Fafnir) Al-Z | 17x6.00 
Studebaker President 8-82 | *Del-R B-S | Long No | Own | Own | U Own '% 4.73 Sp | Ben Mech | B-K_ Ross |S 56 Fafnir| Al-Z | 17x6.50 
Studeb’r Pres. Spdw. 8-92 | *Del-R B-S | Borg No | Own | Own | U | Own % | 431 _| Sp | Ben Mech | B-K | Ross|S 60 | Fafnir| Al-Z | 17x7.00 
Stutz LAA | *Del-R — | Borg No | DG | — | U | Sal % | 500 | Wo| Lock Hyd | B-K |Gem|S 60 | Own | Bijur | 19x6.50 
Stutz SV-16 | *Del-R D-St | Long Ben | Mun | — | M;: Tim ¥% | 475 | Wo | Lock Hyd B-K | Gem |S 62% | Own | Bijur (|*18x7.00 
Stutz DV-32 | *Del-R D-St | Long Ben | Mun | — | M i} Tim % | 450 | Wo! Lock Hyd | B-K |Gem|S_ 62%, | Own | Bijur_/|*18x7.00 
Willys 77 | *Aut-L — | Own No | Own | — | U | Own % | 440 | Sp | Ben Mech ; —— | Sag |S 46 | are Al-Z | 17x5.60 
Willys 99 | *Aut-L — | Own No | Own | WG | U Own % | 430 | Sp | Ben Mech | — Gem!S 51 | Tryon| Al-Z | 17x5.50 
KEY TO SYMB I Cc ; Zen, : : . Midland Stee] Products Com- | ti in this district w tentativel 
ABBREVIATIONS c_Rawipped with ‘automatic choke,” pany: SW. Steware Warner Corporation: | <cveduled at 24 per cent, up 11 per DODGE BROS. OF CANADA 
‘etor mtr . au : . lo 
Weight—{Austin standard 2 passenger Man, manual. ” LY ea te ion. wee cent. Youngstown Sheet & ‘Tube SHOWS LARGE SALES GAIN 
coupe. {5 sedan with wire wheels. | Camshaft Drive—Ce)l, Celeron; Link, Link mechanical; B-K — Bragg-Kleisrath} Company operations have declined nn aie 
*Nash 5 passenger sedan on the 133- Belt; Morse. Morse Chain Company; Tex. vacuum booster to 13 per cent., off 4 points, while} Toronto, Canada, March 7 (UTPS). 


inch wheelbase weighs 4.350; on the 142- 
inch wheelbase 4,510. *Stutz D. V. 145- 
inch wheelbase weighs 5,352 pounds. 
***Packard 8-cylinder 12712 in. wheelbase 
5-passenger sedan weighs 4335, 136 in. 
wheelbase weighs 4590, Super Eight 135 
in, wheelbase weighs 4815, 142 in. wheel- 
base 5 Club sedan weighs 4795; Packard 
12-cylinder 142 in. wheelbase 5 sedan 
weighs 5385. 147 in. wheelbase 7 sedan 
5600. tiGraham standard 8 sedan weighs 
3500 with five wire wheels; custom 8 
sedan 3,695 with five wire wheels. 

Engine—Lyc, Lycoming Motors Corpora- 
tion. Floating power. 

Cooling System—B&B, Bishop & Bab- 
cock; Dole, Dole Valve Company; Ful, 
Fulton Company; Har, Harrison Radiator 
Corporation; O-S, cooling by air, own 
automatic shutter; Th-Sy, Thermo- 
Syphon; Var, various makes. 

L L 


Valve Arrangement—H, horizontal; 
head; O, overhead. 


Pistons (make or material)—Alum, alumi- 
num alloy; *Alum, aluminum with invar 
struts; CI, cast iron; CI, electro- 


plated. 

Oil Purifier—AC, AC Spark Plug Company; 
Cuno, Cuno Engineering Corporation; 
Han, Handy Cleaner Corporation; Pur, 
Purolator-Motor Improvements,  Inc.; 
FP, Float-O attachment, Taylor Sales En- 
gimeering Corporation. 

Fuel Cleaner—AC, AC Spark Plug Com- 
pany; Ste. Stewart Warner Corporation. 
Air Cleaner—AC, AC Spark Plug Company; 

Bur, The Burgess Battery Company; 
Hol, Holley Carburetor Company; Mon, 
Monroe Auto Equipment Company; Un, 

United. 

Carburetor—*B&B, Ball & Ball, designed 
gy Chrysler and made by Carter Car- 
buretor Company; Car, Carter Carbure- 
tor Company; DL, Detroit Lubricator 

any; Mar, Marvel Carburetor 


Company: Str, Bendix Stromberg Car- 
buretor Company; 


Til, Tillotson Mfg. 


Textolite; Var-G, various gears. 

Ignition System—Aut-L, Electric Auto Lite 
Company; Del-R, Delco Remy Corpora- 
tion; Mal, Mallory Electric Company; 
NE, North East-Delco Appliance Corpora- 
tion. *Twin ignition systems. 

Generator and Starter—Aut-L, Electric 
Auto Lite Company; Del-R, Delco Remy 
Corporation; Dyn, Owen Dyneto Corpora- 
tion. *Equipped with Bendix drive. 

Automatic Starter—B-S, Bendix Startix; 
D-8t, Delco Starterator. *Startix stand- 
ard equipment on all 8-105 and 12-165 
salon models and on custom models of 
8-101 and 12-161 line. 

Clutch—Borg, Borg & Beck: Br-L, Brown- 
Lipe Gear Company; Long, Long Mfg. 
Company; Rock, Rockford Drilling Ma- 
chine Company; Russ, Russell Mfg. Com- 
pany. 

Automatic Clutch Contrel—Ben, Bendix 
Brake Company. {Bendix eptiona!l at 
extra cost. 

Transmission Make—*All 3 speed. All 
synchronized mesh. DG, Detroit Gear 
and Machine Company; WG, Warner 
Gear Company; Mun, Muncie Products. 

Free Wheeling Make—LGS, LGS Mfg. Com- 
pany; DG, Detroit Gear and Machine 
Company; WG, Warner Gear Company: 
NP, New Process Gear Company; {DG, 
optional at extra cost. 

Universals—M, Mechanics Universal Joint 
Company; O, Own; S, Spicer Mfg. Com- 
pany; U, Universal Products Company. 

Rear Axle—Col, Columbia Axle Company; 
NP, New Process Gear Company; Sal, 
Salisbury Axle Company; Tim, Timken 
Detroit Axle Company; '%, semi-floating; 
is three-quarter floating; F, full float- 
ng. 

Type Final Drive—Hy, hypoid; Sp, spiral 
bevel; wo, worm. 

Lock, Lockheed Hydraulic Brake Com- 

Brakes Muké—Ben, Bendix Brake!/Gompany; 





Steering Gear Make—Gem, Gemmer Mfg. 
Company; Ross, Ross Gear and Tool 
Company; Sag, Saginaw Products Com- 
pany. 


Springs, Rear—Cant, cantilever; Cant-2, 
double cantilever; F, full-elliptic; S, 
semi-elliptic; S-Tr. semi-transverse. 


Axle ana 


Spring Shackles—Eat, Eaton 
Spring Company; Faf, Fafnir Bearing 
Company; Rub, Rubber Shock Insulator 
Company; Sil-U, Pressed Metals of 
America, Inc.; yon, Willys-Morrow 
Company. **Using both Fafnir and Rub. 
tiFront, rubber; rear, steel. 


Chassis Lubrication—Bijur 
Corporation; Al-Z, Alemite Zerk, Alemite 

| Mfg. Company; Alem, Alemite Mfg. Com- 
pany; Myers, Myers Chassis Lubricating 
Company. 

Tires—Stutz 145-inch 
have 20x7.00. 


YOUNGSTOWN STEEL 
OUTPUT UP 2% 


(Continued from Page 1) 


last week that banking moratoria 
were reducing steel sales to con- 
sumers in the first affected areas 
such as Detroit and Cleveland. 
Spread of banking holidays through- 
out the country has made immedi- 
ate operations in the steel plants 
here and elsewhere highly uncertain. 

Carnegie Steel Company : opera- 


Lubricating 


wheelbase models 








Sharon Steel Hoop Company is oper- 
ating again at 18 per cent. Republic 
Steel Corporation, one oi the larger 
producers of automotive steels, is 
operating its Youngstown plants at 
16 per cent., against 18 per cent. last 
week. 


SERVICE SCHOOL WILL 
BE HELD APRIL 3 TO 5 


So enthusiastic was the response 
to the installation and service school 
held in June of 1932 by the heater 
division of Motor Wheel Corporation 
that officials of the company plain 
to conduct similar schools as a 
regular event. The first of the new 
series will be held in Lansing, Mich., 
April 3, 4 and 5. 

Members of the heater division 
will conduct the school in its en- 
tirety. The program will include a 
short course on warm air heating 
during which the mechanical warm 
air heating code will be thoroughly 
reviewed and installation details will 
be carefully discussed. Special em- 
phasis is to be placed upon the sen- 
sational line of Motor Wheel oil 
burning cooking ranges: 


—Russe]l Paige, vice-president in 
charge of sales, Dodge Brothers 
(Canada), Ltd., reports that Dodge 
car retail deliveries in Canada, as 
reported by Dodge dealers, showed 
very large increases during Decem- 
ber and January, the weekly gains 


jranging from 111 to 875 pr cent., 


with the average weekly gain being 
388 per cent. 

In addition, Mr. Paie points out 
that “factory shipments during De- 
cember and January for the entire 
Dominion were four times those of 
the corresponding period for the 
previous year and established an 
all-time record for December and 
January in the history of Dodge 
Brothers (Canada), Ltd.” 

FORD PLANT REDUCING 
FORCE IN MILWAUKEE 

Milwaukee, Wis., March 17.—The 
Ford assembly plant here is gradu- 
ally reducing its service, office and 
other operations, It is reported that 
the local unit’s force of 90 will be 
cut to 25 or 30 people. 

CLASSIFIED ADVERT'SEMENTS 
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Explains Engineer’s Viewpoint 
To Service Men 


This is the second nities ¢ of a paper presented 
recently before the Pittsburgh and Milwaukee sections of 
the Society of Automotive Engineers by Alex. Taub, research 


engineer of Chevrolet. € 
Valve lash is important. The con- 
ditions under which valve lash may 
be adjusted are carefully determined 
by the engineer, and it is only by 
close observance of these conditions 
that the service department can ad- 
just tappets to obtain quiet opera- 
tion with proper valve timing. A 
definite water temperature for a 
definite time is necessary before 
consistency can be obtained. 
Everybody seems to be willing to 
be the doctor and prescribe the type 
of oil to be used in an engine. Be- 
cause of a widespread misunder- 
standing the general belief is that 
the heavier the oil the better. The 
type of oil selected by the engineer 
is a compromise. It is the lightest 
oil with which the engine can be 
operated with absolute safety. This 





but he will approach each service 
job with the knowledge that, re- 
gardless of the condition of the job 
when received, he can make it per- 
fect. There are no mysteries; the 
engine is animated cast iron with 
definite functions that are under- 
stood by the engineer, and must be 
understood by the service man. 

We would be happy to see others 
take up the work of bringing the en- 
gineer to the service man, in order 
that he may better serve our trans- 
portation system, In considering the 
privately-owned automobile as a 
part of a huge transportation sys- 
tem, we realize the necessity of not 
trying to operate on a basis of doing 
only what is desired. A complete 
understanding of all possible causes 
for any given complaint should be 






SCAIFE, FENNER TO 
DISCUSS TAXATION 


New York, March 7.—Announce- 
ment was made here today that the 
April meeting of the Metropolitan 
Section, Society of Automotive En- 
gineers will be devoted to discus- 
sion of motor transport taxation. 
The speakers are to be A. F. Fen- 
ner, who will take as his subject 
“What’s Wrong With the Laws,” and 
A. J. Scaife, who will tell “What 
Can Be Done With Existing Laws.” 
The meeting is to be held at the 
Hotel New Yorker on Thursday 
evening April 20. 

This month’s meeting, to be held 
tomorrow, is a joint one with the 
American Society of Testing Mater- 
ials and will consist of a symposium 
on lubrication. An afternoon ses- 
sion, followed by a dinner and an 
evening session, all at the New 
Yorker. An announcement of the 
complete program has been pub- 
lished already in these columns. It 
includes papers by J. L. McCloud of 
Ford, E. W. Upham of Chrysler, W. 
H. Graves of Packard, Arthur Nutt 
of the Wright Aeronautical Corpora- 


By HERBERT CHASE 
Engineering Editor 


Just Suppose 

Suppose, ii you will, that some 
wide-awake manufacturer with a 
reputation for building a good prod- 
uct would offer a car having 1—a 
wheelbase of about 100 inches; 2—a 
really commodious body capable of 
seating five persons in comfort and 
still with ample space for carrying 
plenty of baggage under cover; 3—a 
weight not exceeding 2,000 pounds; 
4—a fuel consumption average of at 
least 25 m. p. gallons; 5—ample 
power for speed up to 65 m. p. h. or 
above ; 6—a spring suspension as- 
suring comfortaisle riding even over 
rough roads; 7—such good vision 
that higher than normal speed 
through traific would be perfectly 
safe; 8—a construction that would 
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compromise is usually affected by 
consideration of bearing life, cylin- 
der bore oiling and oil economy. 
Light oil is important for cylinder 
bores and piston pin oiling. If the 
bearings of an engine are such that 
heavy oil is needed for life, it’s just 
too bad, because cylinder bore oiling 
must pay for the compromise, ‘ ince 
many engines run a thousand miles 
per quart with the lightest oil, there 
is very little reason for believing 
that heavy oil is fundamentally nec- 
essary. With the general lubrication 
worked out by the engineering de- 
partment to give good cold starting, 
durability and economy, there is no 
reason why the engineer’s recom- 
mended practice should not be fol- 
lowed to the letter. 

It is well to remember that oil 
leaks around the engine may easily 
account for high oil consumption. If 
one teaspoonful of oil leaks out per 
mile, a quart is used up in 200 miles. 
Leaks should be stopped. New gas- 
kets are not expensive in any price 
class. 

Oil control on cylinedr bores is a 
matter of unit pressure of the oil 
rings on the wall and the fits of 
ring in the piston grooves. 

If piston assemblies are removed 
from the bores, it is better not to 
remove the rings from the piston 
unless they are to be replaced. If 
rings are to be placed and the bores 
not rehoned, the heaviest tension 
rings in stock should be selected. 
Some rings have more tension than 
others. If the old bore is smooth 
it requires slightly greater ring ten- 
sion to run in properly. Since the 
piston rings are really carefully 
proportioned, it is usually well to 
install non-standard rings for the 
nicety of balance between oil con- 
trol and bore lubrication may be 
upset. 

There is no reason why a Car or 
truck should not be a better product 
after being serviced than before. In 
service the opportunity to apply that 
“tailored touch” that mass produc- 
tion cannot give is afforded. 

Where proper service tools are 
used there is no reason why the | 
slight variation in alignment of | 
minor parts that may exist should | 
not be eliminated. Eccentricity of 
valve guide and seats, of the valve 
stem and its seat, connecting rods | 
and their alignment to pistons are 
among the items that should be 
given attention. The repaired job 
will then run better and quieter | 
than before. 

The carburetor deserves consider- 
ation, particularly since the correct 
mixture ratio varies in different 
territories. The engineering depart- 
ment knows what the best setting 
for a given carburetor should be for 
various altitudes. A Detroit carbu- 
retor setting used in Denver would 
not only result in poor power and | 

economy, but in quickly producing 
carbon deposits and hard, gritty car- | 
bon bind the piston rings. 

I am appealing to service men to | 
learn and thin... more of the reason 


| Reifschneider’s 


| hoists. 


known to the service man, and each 
one checked up and the owner ad- 


vised, if necessary. 


Understanding of equipment as of 
today is vital because tomorrow will 
new 
efficiency, and service men cannot 
hope to cope with them except 
through a complete understanding 


bring new designs with 


of today’s service problems. 


Research has been going on by 
leaps and bounds with an ever- 
The era of the 
gadget has passed. New ideas, new 
fundamental products will be the 
life blood of competition. Will ser- 


widening field. 


vice men be ready? 


X. R. Gill Service Head 


Back From Factory Course 





South Bend, Ind., March 7.—H. W. 
service manazer of 


Reifschneider, 


X. R. Gill, Inc., Studebaker dis- 


tributor in Dallas, left here today 
L. H. 


for home, accompanied by 
Barbee of the Gill service staff. 

The two men spent more than a 
week at the Studebaker factory 


service school, obtaining intensive 
instruction in the latest approved 
methods of servicing Studebaker 
cars an dthe practical use of the 
most recent tools developed for that 
purpose. 

“We've been through the plants 
and seen Studebakers built—and 
we've been through the factory 
service school to thoroughly ground 
ourselves in every phase of service,” 
said Mr. Reifschneider, “Our pur- 
pose is to enable us to give Dallas 
owners the finest type of preventive 
service it is humanly possible to 
render. Naturally, we want to keep 
up to date on every department 
that will aid us in this respect and 


|spare neither time nor money if it 


will assist. 
“We take pride in the X. R. Gill 
service station. It is probably the 


|finest equipped in the Southwest, 


with a complete assortment of the 


}most modern tools and machinery 
|and a complete stock of parts and 


accessories, ~ 
“We feel that our course at the 


|factory has enabled us to take that 


unexcelled equipment and render a 
type of service that will really be 
appreciated by Studebaker owners.” 

It is interesting to know that Mr. 
service experience 
with Studebaker extends back over 
a period of fifteen years. 

UNION MFG. CO. ELECTS 

New Britain, Cenn., March 7.— 
J. M. Burdick, general superintend- 
ent of the Stanley Rule and Level 
Company, has been elected a 
director of the Union Manufactur- 
Company, this city, which manu- 
factures chucks, castings and chain 
Carl S. Neumann is presi- 





behind his product. Not only would 
he do the ordinary things better, 


dent; H. H. Wheeler, treasurer, and 
C. S. Mueller, secretary. 












Laval Separator Company. 


dinner. 


sions. 


NEW HEAT.TREATING 


ace Company here. 


gas for 
like. 


ing and tempering. 





N. J. STANDARD OIL 


Newark, N. J., March 7.—The 
Standard Oil Company of New Jer- 
sey made some reductions yesterday 


northern New Jersey, where there 
has been competitive price cutting. 
In some instances quotations were 
lowered as much as 3 cents a gallon. 

The Standard Oil Company of 
California announced that, effective 
from Sunday last, it had reduced 
prices of crude oil in California from 
6 to 37 cents a barrel, depending on 
grades. The reduction, it is esti- 
mated, averages about 25 cents a 
barrel. It was the first change in 
crude oil prices in California since 
last June, when prices were ad- 
vanced. 


REPAIRMEN’ S LICENSE 
MEASURE IS REJECTED 


Hartford, Conn., March 7.—House 
bill No, 804, providing a $50 license 
fee for automobile repairmen, has 
been rejected by the lower house of 
the Connecticut General Assembly. 
Registration and licensing of all au- 
tomobile repair stations was sought 
by organized car dealers of the state, 
in the belief that such a require- 
ment would eliminate some of the 
“fly-by-night” backyard _ stations 
and improve the general business 
Situation. 





tion, A. L. Clayden of the Sun Oil 
Company, W. A. Gruse of Melon In- 
stitute and M. A. Dietrich of De 
Dr. H. 
C. Dickinson of the Bureau of 
Standards and president of the S. 
A. E. is to make a brief talk at the 
T. C. Smith is to act as 
chairman of both professional ses- 


EQUIPMENT OFFERED 


Elizabeth, N. J.. March 7.—A new 
development, designed to help solve 
the problem of profitable operation 
with production curtailed to a par- 
tial or even fractional scale basis in 
the heat-treating divisions of large 
plants, as well as small, specialized 
independent plants, has been an- 
nounced by the American Gas Furn- 


It consists of a universal heat- 
treating receptacle designed to per- 
mit economical operation whether 
at fractional or normal capacity. It 
is of the bell type and is claimed to 
be equally well adapted for carbur- 
izing, nitriding or a neutral or inert 
bright annealing and the 
This equipment, according to 
the manufacturer, can also be used 
for hardening, normalizing, anneal- 
It is further 
claimed that it is ideal for jobbing 
shops where a great variety of work 
must be handled from day to day. 


CUTS GASOLINE PRICE 


in retail gasoline prices in parts of 


























DEALER 
DOINGS 


(Continued from Page 3) 


of East 36th Street. 
president. 


DALLAS, TEX. 
Fred Peabody, 


ager. 
* am * 


The Rose-Wilson Motor Company, 
Ford dealers, 420 North Harwood 
street, announce the appointment of 
Jimmie Taylor as manager of the 
with Whitie 


service department, 
Smith as assistant, 
+. a 


Following extensive expansion of 
service facilities at Dallas Motors, 
local Pontiac dealership, Pres- 
ident T. P. Gilroy has announced 
the appointment of C. A. Waste as 


Inc,, 


general supervisor of service. 
aS * * 


ST. PAUL, MINN. 


St, Paul’s aggressive spirit in stag- 


ing an automobile show early in 
February, despite adverse conditions, 


has brought direct results, Chevro- 


let dealers of the Northwest have 


decided to hold their annual meet- 
ing at the municipal auditorium in 
March, It is expected to bring an 
attendance of at least 1,400 dealers 
and salesmen, and will be the first 
meeting of these dealers to be held 
in St. Paul. Dealers who visited the 
auditorium during the show were at- 
tracted by the building’s possibilities. 
” . * 


The Northwest Nash Motors, Inc., 
of Minneapolis, Nash distributors 
for the Northwest, has announced 
the appointment of St. Paul Nash 
Motors as Nash representatives for 
St. Paul. The new Nash dealer will 
maintain complete facilities for sales 
and modern servicing at 219 West 
Sixth street. The new organization 
is headed by V. E. Anderson, general 
manager, who has been with Nash 
in St. Paul for many, years. 


Walter Cleland, iainiit of the 
firm of Cleland and Hughes of St. 
Paul, is now associated with the 
Ford Motor Company with head- 
quarters at the St. Paul branch. Mr. 
Hughes, formerly with the same 
firm, is connected with the sales of 
Chevrolet for the Midway Chevrolet 
Company of St, Paul. 


stay put, remain quiet and require 
very iittle attention in the way of 


Joseph Koch is 


Chrysler dealers from this district 
gathered here a few days ago for a 
luncheon meeting. Principal speak- 
ers included H. A. Kaufman of the 
Chrysler Sales Corporation, Detroit; 
district manager, 
Houston; E, V. Skivington, district 
manager, Dallas; Walter A. Brown- 
ing, regional manager, and G, M. 
Taylor, regional new business man- 





inent 









READERS 


lubrication and service; 9—an ap- 
pearance which tnough not conven- 
tional; would not be too radical tor 
reasonable generai acceptance; at a 
price which wouid not exceed $500 
to $700. 

Suppose, we say, that all this were 
offered—wouid the darn thing sell? 

Our honest opinion is that it 
would, like tne proverbial hot cakes, 
and that within six months half 
the American car manufacturers 
would be figuring how to meet or 
beat the challenge. 

Chorus: “It can’t be done.” “A 
lot ‘a hop.” “Absolutely absurd.” 
Well, have your way about it. Our 
modest opinion is that it’s “in the 
cards.” “We are sure it will not be 
done as long as the powers that be 
say it’s impossible and don’t try. 
Now if you want to shoot, fire away. 
If you don’t like this, what do you 
like? 


SEATTLE SHOW WINS 
OVER DIFFICULTIES 


Seattle, Wash. March %.—The 
Seattle Automobile Show came to a 
close tonight, with a good attend- 
ance and sales record. In spite of a 
three-day bank holiday proclaimed 
in this state by Gov. Martin, attend- 
ance kept building steadily until the 
close on Sunday. 

The show first ran against snow 
and then rain. When the weather 
got better the bank situation devel- 
oped to cut into business, somewhat, 
But the show withstood all these 
conditions and proved a_ success. 
Sales are reported ahead of a year 
ago. 

Two levels were filled with new 
models, all of the General Motors 
line being on the lower level. A 
number of accessory displays were 
of interest to the show visitors. 

Estimated total paid attendance 
for the six-day show is 20,000. 

Entertainment was by the Gilmore 
Oil Company’s radio circus, a troupe 
of seventeen persons and a sixteen- 
piece band. The Gilmore show was 
quite ordinary and there was too 
much Gilmore advertising. 


LANSING, MICH., SHOW 
DRAWS 10,000 VISITORS 


(Continued from Page 1) 


closed Saturday night in this city. 
This attendance was far in excess 
of what was expected by the ex- 
hibiting dealers who expressed them- 
selves as more than pleased with 
the reception given their new models 
by the public. 

Although a little disappointed by 
the number of out and out sales 
the prospect lists secured as a result 


of the show encouraged the dealers 
and salesmen heartily. 

The lack of sales was laid to the 
banking situation. Several orders 
were placed contingent on the re- 
lease of funds by the banks at some 
date, presumably in the near future, 

The show was held in the modern 
but abandoned Durant factory, 
where 40,000 square feet of floor 
space was available, and which al- 
lowed the automobile and accesory 
dealers, of whom there were a large 
number, ample space for their dis- 
plays. 

Music was provided each night of 
the show by the 119th Field Artil- 
lery Band, The committee in charge 
were Frank Vandervoort, manager, 
Reo sales; Harold Lorenze, Buick 
dealer; A. W. Handy, Ford dealer, 
and Fred England, 

































